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CHICAGO SHOW ATTRACTS 381.000 


Horner Outlines Methods to Maintain Prices 





Sparks 


Chicago Show Clicks 
Car Makers Fete Press 
Davis the ‘Diviner’ 
MacMahon the Mighty 
Ken Moore Steps Up 
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Chris Sinsabaugh 







Palmer House, Chicago 

THREE more days of the 
Chicago show to go before it 
becomes history, I am packing my 
s and chattels to return to 
Detroit. I'm leaving satisfied that 
Chicago is to be the outstanding 
show success of the circuit, which 
restores my faith in these kind of 
exhibitions. With many of the big 
local shows canceled this fall, I’d 
begun to wonder if the public was 
tiring of these affairs. Chicago 


Cites Fair Trade 
Acts’ Application 
To Stabilize Prices 


Tells Finance Conference 
Motor Industry Must 
Regulate Itself 


CHICAGO. — Enforcement 
of minimum new car prices 
through state fair trade acts, 
and self-regulation of the in- 


dustry to prevent overcharg- 
ing automobile buyers, constitute 
the combination for effecting sta- 
bilization of the industry, according 
to Stanley Horner, president of the 
National Automobile Dealers Assn., 
who addressed the sixth annual 
convention of the American Fi- 
nance Conference, held in the 
Palmer House here Wednesday 
and Thursday. 

Horner referred to the new 


| NADA “model contract” as a mile- 


casts a positive vote against any stone in automobile retailing to 


such belief—but then Chicago may 
be a different sort of automobile 
show. Forty years of practice has 
taught Chicago how to run ‘em. 
Plus a show committee chairman 
like Mike Lanahan, veteran Dodge 
distributor. — 


TAKING COGNIZANCE of the 
fact that Saturday is Armistice 
Day and that Sunday still remains, 
Td forecast a total attendance of 
380,000 for the nine days, which 
will mean an increase of 18 per- 
cent over a year ago in attendance, 
with the “take” at the gate upped 
at least 25 percent, largely brought 
about by the elimination of the 
40-cent-before-4 o’clock ticket, and 
charging 55 cents for each gate 
click. Sales are running high on 
new cars, and a big feature has 
been the success met with in re- 
tailing the trade-ins. 

+ a ae 

AFTER PALM-READING and 
crystal-gazing as to show pros- 
pects, this society editor turns to 
other things, the goings on outside 
the amphitheater—the press par- 
ties and the like. With Packard 
and Studebaker staging their af- 
fairs prior to the opening of the 
amphitheater, others fell in line, 
starting with Buick on the Mon- 
day after the show opened. It was 
&a combination affair—dealers and 
Press—and held at the Palmer 
House. Bill Hufstader took advan- 
tage of the opportunity to announce 
the expansion of the factory sales 
organization and the creation of a 
hew central region. Modestly Bill 
admitted Buick business is not half 
bad—approximately five times bet- 
ter than a year ago this time. 

* * * 


COME TUESDAY and the Ford 
luncheon at the Drake with Jack 
Davis, responsible head of all Ford, 

€rcury and Zephyr sales, prov- 

(See SPARKS, Page 19, Col. 1) 
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equalize relations between manu- 
facturers and dealers. 

“Buyers chisel the dealer, lie 
about the allowance some other 
dealers offered, and play one dealer 
off against the other,” said Horner. 
“Why? Because the public is be- 
ginning to learn that the price 
structure has collapsed. 

“People don’t haggle when they 
go into a store to buy a suit or 
into a railroad station to buy a 
ticket. As a matter of fact, the 
average person doesn’t like to try 
to chisel, as it wastes his time and 

(See FINANCE, Page 12, Col. 3) 


42 Exhibits Listed 
At National Truck 


Show in Chicago 


CHICAGO.—Forty-two exhibitors 
are displaying vehicles, trailers, 
motors and other equipment used 
in motorized transportation at the 
sixth annual National Motor Truck 
Show, which opened last Wednes- 
day and will continue through 
Thursday of this week at Navy 
Pier. 

The show is the first to be held 
in Chicago, and the truck makers’ 
exhibitor list was joined by Ford 
on Sunday. 

Coincident with the show, con- 
ventions are being held by Ameri- 
can Petroleum Institute, National 
Truck Tank Assn., and Tri-State 
Conference on Transportation Ses- 
sions at Chicago hotels. 

The primary purpose of the 
show, it was stated by John F. 
Winchester, its president, is to ex- 
hibit equipment used in modern 
highway transportation. 

Special stress is being given not 
only engineering developments but 
also to the new alloy materials 
utilizing steel, aluminum and mag- 
nesium to increase strength, re- 
duce weight and cut down pay- 
load costs to users of commercial 
motor vehicles. 

Fruehauf is featuring its new 
alloy steel tube frameless trailer 
construction and its differential 
dual-wheel design, as well as the 
new 1,400 cubic foot warehouse 

(Continued on Page 12, Col. 1) 





The Chrysler Strike! 


ONDAY, Nov. 13, will 


mark the beginning of the 


sixth week of the tieup of Chrysler Corp. plants, 
which has thrown 55,000 direct factory employes out 


of work. 


There is no dispute over wages, hours or working 


conditions. 


CIO-UAW labor leaders, determined to demonstrate 


their dictatorial powers, chose the beginnin 


ing of a new 


model selling season to clinch their strangle hold on 


factory management. 


They substituted the diabolical slow-down for the 
sit-down which the Supreme Court of the United States 


has frowned on. 


They attempted to change the rules of play in the 


midst of the game. 


Their present single objective of controlling the rate 
of production, thus increasing costs on a line of vehicles 
which have already been advertised and priced to the 
consumers, leaves the factory management no possi- 


bility of compromise. 


The present Chrysler strike has no sympathy from 
anyone conversant with the facts. It is the most un- 
justified, un-American and communistic movement ever 


attempted in this country. 


Its implications strike at the very roots of every- 
thing which makes the United States of America the 
last remaining stand of true democracy in the world 


of today. 


It is difficult for AUTOMOTIVE NEws to understand 
why the Administration, the press and the 150 million 
citizens of this country are not aroused by the threat 
to our Constitution which each passing day’s continua- 
tion of this strike multiplies. 

The war in Europe is somebody else’s business. This 
Chrysler strike is our business and we had better start 
minding it before it is too late! 


GEo. M. SLocum, Publisher 


Chrysler Parleys Continue; 
NADA Acts to Aid Dealers 


DETROIT. — Considerably more 
optimism existed late Friday as the 
peace negotiations between Chrys- 
ler Corp. and CIO was adjourned, 
although there was no tangible 
evidence that real progress had 
been made. Negotiations were to 
continue Saturday morning. 


Many details in the proposed 
new contracts were being worked 
out although there was no indica- 
tion that the union had modified 
its demand for union shop and re- 
instatement of workers discharged 
for insubordination. 

It is the union demand for closed 
shop which still seems to be 
the chief bone of contention. Un- 
til this demand has been modified, 
none can tell how long the dispute 
may drag out. 

Some clarity was injected into 
at least one phase of the present 
dispute when the Michigan Unem- 
ployment Commission Friday for- 
mally declared the stoppage a 
strike and not a lockout as the 
union had contended. This de- 
cision was handed down in con- 
nection with the commission’s de- 
cision not to extent state unem- 

(Continued on Page 16, Col. 1) 


CHICAGO.—A special meeting of 
officers and executives of National 
Automobile Dealers Assn. with 
Chrysler dealers was held here 
Thursday to discuss the emergency 
facing Chrysler retailers all over 
the United States, as a result of 
their inability to obtain automo- 
biles because of the current labor 
controversy between Chrysler Corp. 
and the CIO-UAW. 

President Stanley Horner ap- 
pointed an emergency co-ordinat- 
ing committee composed of out- 
standing Chrysler, De Soto and 
Dodge dealers to serve on behalf 
of all Chrysler dealers in the pro- 
tection of their interests, which are 
being seriously jeopardized through 
the prolonged dispute. 

The actions already taken and 
others proposed by individual deal- 
ers have been submitted to the 
committee for study with a view to 
co-ordinating all dealer activities. 
NADA officials also studied a pre- 
sentation of the means whereby 
Chrysler dealers could, through 
legal action, obtain redress for the 
injury that has been done them. 

Commenting on the situation as 

(Continued on Page 16, Col. 8) 


Perfect Weather 


Pushes Crowds 
To All-Time Peak 


Pace of Sales Parallels 
Increase of Visitors 
At Amphitheater 


By Mel Adams 
Staff Correspondent 


CHICAGO.—All existing 
national attendance records 
were topped by the 40th an- 
nual Chicago Automobile 


Show which closed its spec- 
tacular nine-day run Sunday night 
in the International Amphitheater, 
with crowds estimated at 381,000. 

Fortune smiled on the event in 
every way. The management got a 
good break through perfect weather 
which had its effect in attracting 
huge throngs. Equally important 
were the sales records hung up 
and the interest of spectators. 

Manufacturers and exhibitors in- 
terpreted these factors as au 
well for the continuance of heavy 
sales during 1940. 

The first good news, aside from 
the big crowds on opening day, 
came in the form of a report on 
October new car registrations in 
Cook County, the total of 7,397 
units making it the best October 
in history. This figure compared 
with 3,475 for the same month of 
1938, and proved almost as big a 
gain over the September total of 
4,882 for this year. 

Although the showing was of 
first interest to dealers in this area, 
it was also taken as a barometer 
of the national trend, since Chi- 
cago is one of the nation’s major 
markets for motor cars in point of 
both retail sales and wholesale dis- 
tribution. 

The opening day of the show 
brought orders from M. J. Lana- 
han, chairman of the executive 
show committee for the Chicago 
Automobile Trade Assn., to let 
down the bars which had restricted 
spectators in the arena to seats in 
the stands. The pressure of the 
crowds was so great that the over- 
flow was permitted inside the en- 
closure. 

Even this concession could not 
take care of the throngs at the 
evening performances of “Dame 

(Continued on Page 11, Col. 1) 


The Top Ten 


a ty a CARS 
First Ten Registrations 

Reported in AN Today: = 
1939 


1938 
Pos. 


Pos. 


1—450,721 Ch le 

» evrolet 339,405— 1 
2—358,574 Ford 
3—286,278 Plym. 
4—150,900 Dodge 


284,275— 2 
191,645— 3 
73,543— 5 
111,854—4 
67,057— 6 
64,007— 7 
27,170—11 


5—146,353 Buick 
6—110,759 Pontiac 
7—100,897 Olds. 
8— 59,848 Stude. 
9— 52,508 Chrysler 
10— 47,848 Mercury 
Total All Makes 
1,982,653 1,354,242 


For complete standings of 
makes, see Page 15 . 

















Civil Suit to Test 


Pontiac Dealers Feted .. . 





COMMUNITY MOTORS, Pontiac dealers tn Chicago, treated officials to a 
luncheon at the Saddle and Sirloin Club before going to the Chicago show. 
Left to right are een Wehmeier, vice-president and general manager of Com- 


munity Motors; D. Bathrick, 


eneral sales manager of Pontiac; 


hil Knoed- 


ler, president, and Nel Hendrickson, secretary-treasurer, Community Motors. 





ATTENDING THE luncheon were R. M. Wright, left, of Oklahoma City, and 


Don Fields, Houston, Tex., who were in Chicago for the show. 


L. Murray, assistant 
tors pre- 


WILLIAM L. MOUGEY, Chicago zone manager for Pontiac, chats with Verne 
general sales manager for Pontiac, at the Community Mo- 
w luncheon at the Saddle and Sirloin. 





1940 are roomier, rhaps too much so, for who wouldn’t 
See — a bit with the fous beanties from the Dame Fashion review 


at the Chicago automobile show, who are 


Pontiac Torpedo Eight at the show. 


here sitting so comfortably in the 


Pontiac Smashes Record 


For Deliveries in October 


CHICAGO.—D. U. Bathrick, gen- 
eral sales manager of Pontiac, an- 
nounced to a group of dealers at a 
luncheon in the Saddle and Sirloin 
Club here last week that October 
deliveries of Pontiac cars through- 
out the nation have beaten all Oc- 
tober records for the company. He 
said that he expects sales to con- 
tinue at a record-breaking pace 
through the balance of the year. 

“Deliveries of Pontiacs in Oc- 
tober,” said Bathrick, “showed an 
increase of 100.5 percent over Oc- 
tober, 1938, and 95 percent over 
September this year. Used car 
‘sales were also at high levels for 
‘this time of the year, which is a 
particularly favorable indication. 
\Unfilled orders increased during 
‘the month and are at the highest 





point they have ever been at this 
time of year. 

“I expect that the Chicago auto- 
mobile show will add still further 
to the sales impetus all over this 
section of the country,” he told the 
dealers. : 


New Officers Elected 


PONTIAC. — The following officers 
and directors of the American Forg- 
ing & Socket Co. have been elected: 
Walter S. Saunders, _ president and 
general manager; Frederick C. Anger, 
vice-president; Frederick G. Hawke, 
treasurer; Goodloe H. Rogers, secre- 
tary; Carl L. Opland, assistant secre- 
tary. Directors: Frederick C. Anger, 
Goodloe H. Rogers, Walter S. Saund- 
ers, Hiland H. Thatcher, David R. 
Wilson. 


‘Dealers Tell Me,” by William C. 
Callahan, is an open forum for the ex- 
pression of dealers’ opinions. It ap- 
pears weekly in Automotive News. 






State’s Criminal 
Action Agains 


Dealer Dismissed 


WEST BEND, Wis.—Criminal 
action brought by the state bank- 
ing commission to enforce the 
automobile dealer licensing law 
against K. A. Honeck, Kewaskum 
automobile dealer, was dismissed 
in circuit court here last week by 
Judge Henry Lockney. 


As a result of the court’s action, 
it is expected that a civil case, filed 
in Dane County circuit court last 
April by Honeck against the com- 
mission, will provide a test case 
for determining the validity of 
the licensing law. 


After filing his injunction action 
in April to force the commission to 
issue a dealer’s license to him, 
Honeck was advised to continue 
business despite the state regula- 
tions. As a result, he was twice 
arrested during the summer by 
state agents. 


The criminal cases involved the 
same questions as the previous 
civil suit in which Honeck is plain- 
tiff. The defense has relied directly 
14 of the United States constitu- 
upon an alleged violation of Article 
14 of the United States constitu- 
tion and similar provisions of the 
Wisconsin constitution making it 
illegal to issue laws or regulations 
which “shall abridge the privileges 
or immunities of citizens, or de- 
prive any person of life, liberty or 
property without due process of 
law.” 


The question of extending the 
police power of the state to the 
regulation of private business is 
also involved, particularly in re- 
straint of competition through co- 
operation with dealer organiza- 
tions. In the civil case, complaint 
is made by Honeck that the state 
commission issued a statement de- 
claring that “it is the duty of the 
state to foster and protect its in- 
dustries” by “elimination of the 
unscrupulous therein and by pre- 
senting a united front with co- 
operative dealer associations.” 


Honeck had a dealer’s license in 
1938, but was denied a new license 
in 1939 and hearings were held be- 
fore the commission. The commis- 
sion’s order has been questioned 
on seven different points, namely, 
that there was no competent evi- 
dence showing a violation of any 
reasonable rule of the commission; 
that practically all of the testi- 
mony upon which findings were 
based was purely hearsay; that the 
rules issued by the commission are 
unreasonable, unfair and imprac- 
tical and not authorized by the 
law; that the finding that the 
plaintiff is not a fit person to be 
an automobile dealer is not war- 
ranted and that the definition of 
fitness laid down by the commis- 
sion is not warranted by the law; 
that contrary to the spirit and in- 
tent of the law, the commission 
has made it unlawful for a dealer 
to trade except upon terms ap- 
proved by a local automobile deal- 
ers’ association; that rules adopted 
by the commission constitute an 
unlawful restraint of trade and 
that the findings ‘and order are 
contrary to law. 


Hudson Reports 
Sales at Chicago 
Show Double °38 


CHICAGO.—Sales of Hudson cars 
at the Chicago automobile show 
were more than double those of a 
year ago, it is reported by W. E. 
Butler, president of Butler Motors, 
Inc., Hudson distributor for north- 
ern Illinois. 


Butler also disclosed that sales 
of the 1940 models for October 
were higher than for any October 
in the history of his company. “In 
the 2% months since the introduc- 
tion of the 1940 models, we have 
already sold more cars than for 
the entire 1939 model season,” But- 
ler declared. 
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UAL DEMONSTRATION of how the Chrysler fiuid drive 
ous was one of the features at the Chicago show. Here Charles 


L. Jacobse, 
vice-president and general sales manager; J. H. Winn, Chicago sales p rer |The We 


and Arthur E. Tongue, advertising manager, all of the Chrysler 
of Chrysler Corp., try out the demonstrator. 





CHRYSLER FLUID DRIVE and E. Phil Merrill stole the Chrysler exhibit 


at the Chicago show last week. Here is ——s veteran director of the 


chassis lecturers and facto 


guides, trying 


is showmanship on a group of 


showgoers. Merrill has developed chassis lecturing into a fine art and his dis 
courses on Fluid Drive attracted large crowds throughout the week. 


Buick Expands Sales Setup, 
Creates New Central Region 


FLINT.—Expansion of the Buick 
factory sales organization, involv- 
ing the creation of a new central 
region and the promotion and re- 
assignment of eight zone man- 
agers, was announced last week by 
W. F. Hufstader, 
general sales 
manager. 

The change is 
the biggest ef- 
fected in the 
Buick sales staff 
since its reorgan- 
ization more than 
five years ago 
and is being 
made, according 
to Hufstader, to 
meet require- 
ments of in- 
creased sales volume. 


Promotions include appointment 
of C. C. Edmonds, formerly Chi- 
cago zone manager, to central 
regional manager with headquar- 
ters in Flint; J. B. Nash, formerly 
manager of the Buffalo zone, as 
Chicago zone manager; R. M. Mc- 
Cormick, formerly Detroit zone 
manager, as manager of the Phil- 
adelphia zone, succeeding J. J. Cos- 
tello who has become a Buick 
dealer in Syracuse, N. Y.; Clarence 
H. Rey, formerly zone manager at 
Washington, D. C., as Detroit zone 
manager; T. J. Crosby, formerly 
assistant zone manager at Detroit 
to head the Washington zone; 
John G. Davies, formerly Pitts- 
burgh zone manager, as head of 
the Buffalo zone, and Fred Barnes, 
formerly assistant zone manager 


in Chicago, as zone manager ji 
Pittsburgh. . = 


Hufstader said other appoint- 
ments to fill vacancies created by 
the changes will be made soon. 


All of the changes are effective 
immediately, he said. 





C. C. Edmonds 


The Central Region will include 
six zones covering territories in 


Keep abreast of current truck legisla- Michigan, Ohio, Indiana and parts 
tion in Automotive News’ truck section. |0f New York state, Pennsylvania 


and Kentucky. Key cities in which 
zone offices are situated are De 
troit, Cincinnati, Cleveland, Pitts 
burgh, Flint and Saginaw, the lat- 
ter two being a factory-operated 
retail outlet and the north Michi- 
gan distributorship, respectively. 
Hufstader pointed out that the 
dealer organization in the terri- 
tories affected remains unchanged 
and that the move will provide 
more adequate dealer contact and 
a closer and more effective fac 
tory-dealer relationship. 


Nash’s Oct. Sales 
Top ’38 by 162% 
Despite Shortage 


DETROIT.—Retail sales of new 


Nash cars in the United States fu 
during October were more thal 
2% times as great as sales during 

the same month a year ago, it was fo 


announced Thursday by W. 4 


Blees, general sales manager ° f 


Nash. 

The strong increase was Treg 
istered despite the fact that the 
company’s production lines wer 


idle during the first three week’ h 


of the month because of a UAW- 
CIO strike, Blees said. Had the 
company been able to ship more 
cars to its dealers, he declared, the 
increase would have been fa 
greater, as many unfilled orders 
were on hand at the time. 
Domestic sales during the month 
totaled 4,311 units, a gain of 2,068 
units, or 162 percent, over neW 
Nash sales of 1,644 units during 


October, 1938, Blees ‘said. Sales du F 


ing the last 10 days of the month 
were 1,359 units, as compared W! 
554 units sold at retail during t 
like period of 1938. 


Blees said that Nash plants ” 
now operating near capacity, Wor }, 


ing against the largest backlog ° 


orders since the automobile 00” } 


year of 1929. 
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By William C. Callahan 


AST week I had the interesting privilege of sitting in at the gradua- 
tion exercises for the fourth in a series of classes being conducted 
iy Chevrolet for the sons of Chevrolet dealers. Like most things that 
ge hears about but does not participate in, this dealers sons’ school 
me was one of those remote things that one accepts with approval for 
yk of any tangible reason to object. Once one has attended one of 
yge graduation exercises first hand, however, approval hardly ex- 
yresseS his reaction. Unless I am more susceptible than the run-of-the- 
i, I am inclined to believe that the average visitor, like myself, 
not only approve but become an advocate. 
Chevrolet’s school for dealers’ sons is no mamby-pamby public re- 
jations movement on the part of Chevrolet—it is a real, honest-to- 
God training school designed to be of practical help to those sons of 
3 who are ambitious to carry on in their father’s foot-steps. 
subjects are studied at the school, which in their scope not 
gly give the students a practical course in business management 
fhat can be applied to dealership operation, but also a first-hand 
ynowledge of factory problems which in the long run should make 
for better factory-dealer relations. 
These 30 subjects are crammed into six weeks of intensive study, and 
grind is so hard that the boys themselves have dubbed the school 
‘the West Point of Industry.” The class, which was graduated last 
mek, numbered 32 students, bringing the total graduates to date to 209. 
ye class just closed included sons of two dealers representing General 
Notors cars other than Chevrolet. One dealer, whose son attended the 
shool, represents Buick, the other Cadillac-LaSalle and Oldsmobile. 
Rd * 





The graduation banquet itself is impressive. Here all members of the 
pol are given an opportunity to express their own opinions of the 
901 and what it has meant to them. Perhaps, no better tribute could 
d to the school and its accomplishments than this one feature. At 
week’s graduation 32 boys averaging around 18 years of age, 90 
sent of whom never had training in public speaking before entering 
school, got to their feet and said their say in calm, measured voices. 
Rwas an impressive example of what the school had done in that one 
tion at least, and the results were so good that one could not help 
‘eonclude that other subjects had been equally well mastered. I 
grateful to Bill Holler, sales manager of Chevrolet, for inviting me. 
tiarned another of those things “I didn’t know till now!” 

+ * * 


NOR the past several weeks I have been attempting to show my erudi- 
‘ tion by profound discussions of complicated mathematical formulae 
arriving at delivered prices of automobiles. At one point I stated 
I should like to see all this reduced to fourth grade, or under, 
rithmetic, because when I get into calculations above that calibre I am 
r my head. 
Last week apparently I set out to prove that at least this 
latter statement was true. In discussing a survey made by the 
Chicago Automotive Trade Assn., I subtracted $585 from $700 and 
arrived at the conclusion that 16 Plymouth dealers had offered bids 
for used Plymouth cars of the same make, model and year, varying 
only $15. The variation, as those who know how to add and sub- 
tract have pointed out to me, should have been $115 not $15. On 
this basis Plymouth dealers did not show as good judgment as my 
inaccurate subtracting would have indicated. In fact they were 
pretty far down the line, if their judgment is graded upon the in- 
dicated unanimity of opinion as revealed in the survey. 

a * 





Month Total Hits 


110,471 as Year to Dealer Sons Get Sheepskins . . . 


Date Tops Million 


NEW YORK.—Sales of General 
Motors Corp. cars and trucks to 
U. S. consumers in October totaled 
110,471 units, compared with 56,789 
in September and 68,896 in October, 
1938. 

Sales to dealers in the United 
States in October amounted to 129,- 
821 units, against 47,606 in the pre- 
ceding month and 92,890 in October 
last year. 

For the first 10 months of the 
year sales to consumers in the 
United States were 1,045,872 units, 
compared with 751,495 in the like 
period last year. 

Sales to dealers in the United 
States for the first 10 months were 
995,454, compared with 625,585 in 
the same 1938 stretch. 

Sales by foreign manufacturing 
subsidiaries were not included in 
the October report because of the 
impossibility under war conditions 
abroad to obtain the usual foreign 
figures, the corporation said. In- 
stead of reporting sales to dealers 
in the United States and Canada 
plus overseas shipments as in the 
past, the corporation for October 
reported factory sales in the United 
States and Canada including export 
shipments. 

October factory sales in the 
United States and Canada includ- 
ing export shipments aggregated 
144,350 cars and trucks, against 
53,072 in September and 108,168 in 
October, 1938. For the 10 months 
these sales were 1,135,068 cars, 
against 749,486 in the like 1938 
period. 

The company said comparative 
figures had been revised to elim- 
inate foreign sales. 


Studebaker Sales 
Hit an All-Time 
Peak for October 


SOUTH BEND.—Retail deliv- 
eries of Studebaker passenger cars 
and trucks last month were the 
largest of any October in the his- 
tory of the company, Paul G. Hoff- 
man, president of the Studebaker 
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GM’s Oct. Sales Double Sept. 
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AN HONOR GUEST at the recent graduation exercises closing the seventh 
session of the Post-Graduate School of Modern Merchandising and Management, 
E. Johnson, vice-president 
Ltd. A former executive in 
raduates of the last 

ster, B. Cc., and BR. 


Chevrolet’s business school for dealers’ sons, was J. 
and director of sales for General Motors of Canada, 
Chevrolet, Johnson is shown here with the two Canadian 

Trapp, left, Trapp Motors, Ltd., New Westm 


school, T. J 


Ww. MacDonald, Angus P. MacDonald Co., Bridgetown, N. 8. 





CLASS PRESIDENT and valedictorian, G. L. ae of Hall Chevrolet Co., Inc., 


Milwaukee, receives his diploma from Founder 


. E. Holler, with the con- 


gratulations of M. E. Coyle, Chevrolet general manager. 
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e De Corp., reported Friday. 

Pitts KINCE the publication of this comment I have heard from dealers by “Retail demand for Studebakers 

e lat- ) telegram, letter and telephone, which is very pleasing. Among those | expanded steadily throughout the 

erated tho were kind enough to set me right is F. I. Wagner, sales manager of | month, with the result that our de- 

Michi- the Central Automobile Co., Albany, N. Y. Wagner writes: liveries for the final 10 days of 

ely. | “In your column, ‘Dealers Tell Me’... appearing on page 3 of the | October exceeded the total of any 

it the Nov. 6 issue of the Automotive News, you state, “while in the case of | similar period for which we have é 

terri- Pymouth, 16 dealers held their bids within $15 of each other.” In the/ records,” Hoffman said. Factory : 

—_ xt column the appraisal spread —— as ee $585-$700. Actual| sales were exceeded in only one 4 

ro’ meri i i 

t and bobabilits 7 omer — ee See eee ae om Oe -_ = —— = bony 15 years| :HREE GENERATIONS with Chevrolet is the record of this trio from 

Qo y, r : 20omman sa a capacity Escanaba, Mich., who met at the graduation banquet of the seventh dealers’ 

» fac: From the range of bidding by group analysis, it is very evident operations will be maintained in- | sons school. Left to right are D. B. Brackett, the graduate; his grandfather, 
that the rumors of wild trading most certainly are based on a | definitely. D. E. Brackett, and his father, H. D. Brackett. They represent Brackett Chev- 
sound foundation. For example, the Buick spread is $75; the De Soto Retail deliveries for October | =: 

is $80; the Dodge is $75; Pontiac $80 and Oldsmobile $75. Inasmuch | amounted to 9,866 units against 6,-| 7v . 

8 as the analysis is based upon shopping dealers with used models of | 451 last year, an increase of 53 per- C h e D r a / e L s QO Cc t ce b e r os a 1 e Ss 


lo 
age 


f new 
States 


the make they handle, try to visualize the confusion of, for example, 
the owner of a Hudson where the spread was as high as $150, when 
he attempts to buy a Dodge, or De Soto, or for that matter any 
other make of automobile. 

‘It is hard for the writer to understand how anyone familiar with the 
utomobile business can study the results of this survey and reach the 
mnclusion that wild trading is mild. The figures themselves are conclu- 





cent. For the first 10 months of the 
year, retail deliveries of 71,813 
units were twice as large as those 
of the same period in 1938. 
Factory sales of 10,932 units in 
October compared with 8,481 last 
year and were exceeded in only 


Show 39% Gain Over 1938 


DETROIT—With Chevrolet's 
production pace rising to meet an 
increasing demand for 1940 models, 





filled orders still on record, offi- 
cials indicated confidence in the 
prospects for a continuing gain 





than five evidence and the admitted methods of curb and window appraising | one other October since 1924. Fac-|dealers delivered at retail 49,639|over the la 
i i - f te month 
luring imply tend to prove that it could — be —— o> a fact tory sales for the first 10 months|units during October, a gain of|ing which period 1939 yf a 
; ¥ war article indicates either . me © = ers ae o e ae Ls of the year amounted to 88,186 |39.9 percent over October, 1938, it| being introduced. Present indica- 
3 ve or a —_-— d — , for one reason or another, 0 €/ units, more than double the 40,782 | was announced here Thursday by | tions are that the plants will main- 
er of finditions as they actually om , ‘ mae a the we peat, of sant. In |W. E. Holler, general sales man-|tain’ a steady production pace. 
e year . Studebaker fac- | ager. ‘ Indicative of the manner in 
reg- |] FULLY agree with Mr. Wagner’s conclusion that regardless of the | tory sales amounted to 52,605 units. : 
t the F fact that wild-trading in the Chicago area may be less than had been = LSE 2 substantial block of un- aeaiet coed in ead ws - 
wert Ripposed, the figures reveal quite definitely that wild-trading does exist. ures for the final 10-d cone 
weeks 1 my comment last week, even using my own miscalculated figures ending Oct. 31. Duri that Seated 
JAW: Fhich were far too low, I pointed out that this difference in opinion 26,741 units were retailed, aa m- 
j the mong dealers constituted a healthy slice of the present available gross. pany report shows, as against 15 
more} Recasting the figures released by CATA I find that the average 540 delivered in the receding 10- 
d, the spread between high and low bids among all the dealers represented day period, a gain of 72 ¢. 
| fat | in the survey was $120. In the lower price brackets this certainly Truck sal ‘ik owe 
ders | represents a substantial share of the dealers’ profit margin. Then, able = os a ate a 
too, I pointed out that these bids represented initial appraisals by being 15,325 v: its, ye 
nonth | dealers and there is no telling how high some of these dealers might over’ th ‘ 136 Sekeclaies Goan aie 
2,667 — gone after they had been inveigled into haggling, competitive tailed > the Bnagenie ‘of 1938. 
new ing. : Used ] , 
uring | This is a really serious problem and one I believe trade associations Seer en, tae Senged Se 
; dur fn do much a eaieath Shopping surveys, such as that conducted: by pe wed = wae S el ee tea 
nonth FATA, can at least show the extent of the problem and it would seem ove Octobe — oo 
with me that confidential committees in the association could then move , ee 
g the P call the attention of the worst offenders to their offense. If study 
Weals that the wild-trader is unreasonably unaware of market condi- | Newton to Be Feted 
5 are fons and car values io his community, then the figures collected should | cian aiaa Ge a enn RK Arthur Newton, presl- 
work [* Used as proof in calling the problem to the a ion o e factory HE PRESS gathered with bigwigs of General Motors at the | eran of yy BR 
[Gh the erring desler represents. In my opinion the factory owes it to SoysMuoutnarwadiMt gery sithe,braue, Uae in connection with tye Oni | dunes, wif be’ nonored by” Whe ute 
’ > in. O 






elf, and its other dealers, to weed out those operators whose opera- 
‘Ons are so completely out of line that they disrupt others and eventu- 
ly bankrupt themselves. 
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| Scanning the Skippers 


WE wonder how many of the boys, who listened to the 
admonition of the union leaders to “skip” certain jobs 
along the line, realized the seriousness of such a step. It 
must have been clear to them that a corporation, as jealous 
of the high standards of its products as is the Chrysler 
Corp., could not continue in production after it learned that 
it no longer had the power to tell its employes how, when 
and where its products should be built. 

When conditions had reached that point, due to skipping 
and slowdown on the part of the workers, there was notning 
left for Chrysler to do but “skip it” also. The result has 
been that whereas Chrysler might have continued in pro- 
duction on a profitable basis for the past month, with its 
workers collecting fat weekly pay envelopes, the corpora- 
tion has had to skip its profits and the workers have had to 
skip their pay. 

We certainly are not opposed to workers receiving the 
highest pay they can possibly get for the work they do. We 
also approve of shorter hours where circumstances will per- 
mit. We not only approve but advocate the highest standards 
of working conditions. But we are still old-fashioned enough 
to believe that these things must be earned. We are in- 
clined to believe that the man who arbitrarily places his own 
— on his work makes his work of little value to anyone 

Action by the supposedly impartial Michigan State Un- 
employment Compensation Board on Friday, in denying un- 
employment payments to idle Chrysler workers, we feel en- 
dorses the position of the Chrysler Corp. These men are not 
out of work, literally, or in any other way. There are 55,000 
jobs open at Chrysler today for 55,000 workers who are will- 
ing to put in an honest day’s work. The corporation must 
be in a position to judge the honesty of its workers, for only 
in this way can it vouch for the honesty of its products. 

There is little proof that any real dispute exists between 
the corporation and the workers themselves. Proof to the 
contrary would seem to be found in the fact that union lead- 
ers have found it necessary to establish picket lines around 
Chrysler plants to enforce the Chrysler “lockout.” The 
reason for this is to force Chrysler to rehire some 100 em- 
ployes whose work was so dishonest that it was forced to 
let them go. But even farther back is the fact that these 
men were used merely as pawns to stir up trouble under the 
guise of which these union leaders could enforce their will 
upon the corporation and its other employes. Perhaps, one 
day when the workers really learn what this present strike 
is all about, they will skip that too. 


The Chicago Show Shows 


TH an estimated attendance of better than 380,000, 
the Chicago Automobile Show at the Amphitheater 
during the past week shows clearly that the public has not 
lost interest in automobiles. On the other hand, it does prove 
that if we want great numbers of people to step out and see 
the new cars each fall we must indulge in some high pressure 
promotion to arouse and hold their interest. 
Sponsors of the Chicago show have done just that thing. 
Among their bag of tricks is the annual competition locally 
to select queens of the various nationality groups in Chicago, 
to represent that nationality at the show. This feature, 
which is not new to Chicago, is nonetheless effective. It 
arouses a competitive interest throughout the city. 


By GEORGE M. SLOCUM 





A MODERN Into the picket line. 
JOAN in front of the gates 
OF ARC at the main plant of 

the Dodge factory 
last Monday stepped a motherly 
looking woman of 47 and took her 
place in the slowly moving line. 

She was conspicuous not only be- 

cause she was the only woman in 

line but because her banners bore 
such phrases as “John L. Lewis is 


. | getting paid every day, are you?” 


and “What is this, Russia or 
America?” Of course those were 
embarrassing questions to ask 
publicly of those who have been 
carrying on a strike for nearly five 
weeks. 

* * * 


As you might expect, this modern 
Joan of Arc, who had the intesti- 
nal fortitude to step into the very 
midst of the trouble zéne was un- 
able to maintain her position in 
line for very long. The banners 
were stripped and she was jostled 
from the line by the very individ- 
uals who would shout the loudest 
against any abridgment of their 
right “to free speech” or their 
time-honored American privilege 
of “picketing.” But Mrs. Clare 
Schindler’s efforts have not been 
in vain for almost immediately she 
was besieged with telephone calls 
and messages from the _ wives, 
daughters and sweethearts of 
Chrysler strikers who volunteered 
her their support and offered to 
follow her leadership in any pro- 
gram which would break up a 
completely inexcusable strike. By 
Thursday, however, her husband 
was saying, “My wife collapsed 
last night while she was visiting 
some friends. The strain and ex- 
citement of her activities was too 
much for her and she is not able 
to go on with her campaign. It 
will have to be done now by the 
people she has aroused.” 

* * * 


It is pretty well agreed that, once 
aroused, “the female is more deadly 
than the male,” but it is a reflec- 
tion on our sex that it has taken 
@ woman to step forward and 
represent the rank and file of the 
workers who ask only an oppor- 
tunity to give a full day’s work 
for a full day’s wages. The pitiful 
part of the Chrysler strike is that 
it is completely a minority move- 
ment. I do not believe that it is 
supported by 10 percent of the men 
and women who are today on 
strike. They have been systematic- 
ally coerced, intimidated, and 
brow-beaten into a state which is 
so akin to the dictator rule in 
Russia, Germany, Italy and Spain 
that they all look as alike as the 
Dionne quintuplets. The present 
Chrysler strike in Detroit is prov- 
ing that Sinclair Lewis was right 
when he said “It can happen here!” 
—and how! 

* * * 


A highly commendable effort on 
the part of the associated Chrysler, 
Dodge, De Soto and Plymouth 
dealers has appeared in the second 
message published in three Detroit 
newspapers in a direct appeal to 
the men who make the Chrysler 
products from the men who sell 
them to get back to work. The 
dealers are pointing out the fact 
which every man connected with 
Chrysler realizes all too well, that 
a continuation of the strike will 
weaken the high standing of 
Chrysler products with the buying 
public and set up a handicap in a 
highly competitive market which 
will cause labor, dealer and stock- 
holder alike irreparable losses at a 
time when they can least afford it. 
This is the first time that dealers 
have made such an effort to reach 
the workmen and although the 
labor leaders are proclaiming this 
as another corporation movement 
I am convinced that it was a 
spontaneous effort on the part of 
the dealers and I am advised on 
reliable authority that the first 
knowledge that the printed an- 
nouncements were to be made in 


the Detroit press was when Chrys- | d 


ler executives opened their own 














Why Not Skip the ‘Skipper’? 


In This Corner— 
‘Price Major Factor?.. .’ 


The views exp this column are those of our readers. 


ressed in thi ; 
Anonymous contributions will not be accepted but confidence will 


be observed upon reques 





and two in the ruts to get ay 
Cycle Car friction and had to apply plenty 
Chris Sinsabaugh’s article of | push, when we stopped or slowed 
Nov. 6, “The Cycle Car Era,” brings | yp, Were you on this run? Dor 
back memories to the writer, due/ you think Ford’s price at that ting 
to the fact that he was connected | was a major factor in causing th 
with one of the pioneer cycle car cycle car to pass out of the pi 
sales agencies, known as “The/ tyre? 
Cycle Car Sales Co. of Milwaukee,” The writer has been asndad 
a corporation formed by George with the automobile business i 
Kleigel, who was secretary and| wi.consin since 1907 and enj 
treasurer of the Davis Mfg. Co. “Who, Me?” heaps, and hopes | 
(Davis made the Imp engines); Al| puns on and on.—R. J. Everhar 
Templeton who, I believe, = president, Everhardt & Co, 
sales manager or assistant for 
Kissel Kar at Hartford, and the naa, ‘Tet. 
writer who had just sold his auto- Likes Saga 
mobile repair business. ‘ 
We handled the Imp and had| AS one of your regular subscri 
orders galore. In fact, 10 were sold |®TS I have been keenly intere : 
to Nome, Alaska, to replace dog|im following Chris Sinsabaugi 
sledges. Only about six Imps were|™emoirs currently published i 
delivered when McIntyre ran into | each issue. 
difficulties. Undoubtedly, you will eventuall 
Then Davis Mfg. Co. designed | publish this interesting automobil 
and built the Vixen. (You forgot| saga in book form. Will you ple 
to mention the Vixen). It was 8] place me upon your waiting lis 
four-cylinder tandem friction drive | ¢5, an early edition? Thank you 


job. George Kleigel and the writer ile) 

drove or rather pushed one from C. Standlee Martin (Oldsmobile 

Chicago to Indianapolis on a cycle | Lng Beach, Calif. 

car endurance run and have a 

hazy ae that the run was 

won by the Woods Mobilette. We mi nts 

had plenty of friction drive trouble. Co ng Eve 

NOVEMBER 
$-16—Chicago. National Motor 
Show. Navy Pier. 

18-25—Kansas City. Dealer Open Hou! 


In fact, we couldn’t run on the 
crown of the road at all. We had 

to keep two wheels on the crown 

newspapers. Personally I believe | 30-Dec. 3—Sioux Falls, 8. D. Auv® 
they are having a telling effect on| _—!!¢ show. 

the situation here and we are re- DECEMBER 
printing the second advertisement | 4- 5—Butte, Mont. Montana we 
which appeared in Detroit news- bile Dealers Assn. ann 
papers Thursday, on the page fac- : rican Socie! 
ing this column, because we are| * 37 Mottin Ral Engineers. tom 
certain that the majority of our| | 5—Little Bock. Arkansas Autat 
readers will not have an oppor- 


tuni bile Dealers Assn. annual 2 “me 
ty to read it elsewhere. 8- 9—Chicago. Motor and Bava 
* * * 


Wholess ers Assn. ann 
ion. 0 
Naturally I am an optimist; th 11-16—Chicago (Navy Pier). Au 
is a ray of hope here a there that tive Service Industries Show: 
the loyal Chrysler workers will JANUARY 

come to their senses. The strike | 15-19—Detroit (Book-Cadillac) 
could be settled in a day, but what of Automotive Engineers 

ay? My guess would be no better 
than yours!—G. M.S. 
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meeting. 


tome 
22-25—Washington. National Ault, 
bile ne has. ‘annual concls 
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AUTOMOTIVE NEws presents herewith, as an editorial feature, the second advertisement appearing in all Detroit newspapers addressed to Chrys- 
ler workers. Written and paid for by a nationwide association of Chrysler, Dodge, De Soto and Plymouth dealers, we feel this effort is worthy of con- 
sideration by dealers throughout the country. 
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Curyster WORKERS: In this second 


CHRYSLER WORKERS! 


ur SECUTILY \S SX STAKE! 
- Have you considered AZZ the facts? 


This statement is the second of a series 
prepared, paid for and compiled by 
Chrysler, Dodge, Plymouth and De 
Soto Dealers. The Chrysler Corpora- 
tion had absolutely nothing to do with 


















are concerned—if the talks are carried on under peace- 


I a ie you, we Associated —— Dodge, this message or any others in this ful conditions. 
om Tescaaeaen — series. In these messages the dealers But understand this point, and understand it clearly. 
q : : upon whom you workers rely to sell the As badly as we want business, we would much prefer not 
WHAT IS THE FOUNDATION OF YOUR SE- cars you make are stating plain facts to see production resumed at all — rather than see it 
CURITY AND THE SECURITY OF YOUR WIVES gathered by them from coast to coast. resumed on a basis of slowingdown production to a point 
AND CHILDREN? where we just can't meet price and value competition. 
; “  -@Another message in this series will be pub- 
It looks like an easy question to answer; doesn’t it? lished shortly by Associated Chrysler. Dodge. You know as well as we do that agreements made 
Seemingly well-informed spokesmen have preached that De Soto and Plymouth Dealers of America. with “a gun at the head” of one or the other party gen- 
nN your security is your job. erally force the party under pressure to agree to an 
“ And that is the truth — BUT IT IS ONLY PART OF sae ae ee . ethan pccagatioglts-si 
* parties. We believe that will be the case now unless 
THE TRUTH.. orki i 
a We have been working among the American people yoy GO BACK TO WORK and permit a peaceful, 
| Others have told you that the welfare of the Chrysler £0f many, many years — and our record of sales proves deliberated settlement. 
, Corporation is your security; and you felt that the peo- “hat we know a lot about the buying habits of the 
a American Public. 
d ple who told you this did so for selfish reasons. We Cannot Break The Rules 
Nevertheless, it is the truth — BUT IT, TOO, 1S We opened this message by asking you where your per- 
4 ONLY PART OF THE TRUTH. sonal security really lies. In closing, we urge you to study 
: . ; ; for yourselves the facts here presented — in the light of 
Now is The Time to Think—And Act your own future welfare only. 
At a time when we are taking heavy losses (because Sein 0it alin cnniliih densi — 
' , fill d dij P 1. : ve all, give careful thought to the fact that you 
ri See wt) we are — amg our Think of Yourselves First cannot force the American Public to pay a premium price 
af own money to address this series of messages to you — atteiiion tie ang God f ieee th deve b a 
y sncaaciarsatead- tie decdaes tail tinian tie ging P old-up o Production too for € pro wels you ma to to accept inferior de- 
i long will reduce sales volume and raise prices to the sign, construction or quality. 
whole, real truth. point where we just can’t sell yo in the f. f : 
your cars in the face o . 
7 We believe you will take quick action once you do —_— competition. So long as the American System lasts, no group of 
7 know ALL the facts as they really are. workers, no group of dealers or no manufacturer can 
* ; So, if you value your own security at all, the sensible break the rules of price and value competition and get 
; Your security depends on your job. That’s true. Your —_course for you is to GET BACK TO WORK NOW — _— away with it, BECAUSE — 
le security depends on the welfare of the Chrysler Corpo- and start supplying us with cars so we can keep together 
_ ration. That’s true. our sales crews, which are already joining our compet- THE AMERICAN PUBLIC, AS THE FINAL 
But there is something else that your security depends itors, helping them to make better jobs and bigger pay- JUDGE, WILL NOT SUPPORT SUCH BREAKING 
on — and it’s the most important thing of all. checks for your competitors. OF THE RULES WITH THEIR ALL-IMPORTANT 
= The American Public is The Boss GET BACK TO WORK NOW. Safeguard your jobs lias 
e America 7" and your future security. As a matter of fact, plans for SO, GET BACK TO WORK, NOW! Protect your 
: As we said before, the American Public is the boss of a new collective bargaining agreement can be made own security! Continue to hold the good will of the 
this whole situation. much more successfully—as far as your future interests American People upon which your security depends, 
m0 
00 
et ° 
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State Claims Full 2% Levy 
On Equipment of New Cars 


By George H. Watson 
Staff Correspondent 

BIRMINGHAM, Ala—In a test 
case, reported earlier in AuTomo- 
Tive News, the State of Alabama 
has sued the Drennen Motor Car 
Co., of Birmingham, seeking to 
collect a two percent sales (or use) 
tax on parts and accessories used 
by the concern in equipping new 
and used cars. 


Since the suit involves every 
automobile dealer in the state and 
thousands of dollars worth of 
business, the Alabama Automobile 
Dealers Assn. has intervened in 
the case and together with the 
Drennen company has filed de- 
murrers. The case will likely go to 
the supreme court. 


Under Alabama’s sales tax law, 
enacted in 1937, used cars are ex- 


Farmers’ Outlook 
Is Bright for 1940, 
U. S. Report Says 


WASHINGTON.—Farm families 
probably will have higher net in- 
comes—money and “in kind’—in 
1940 than in 1939, the federal bu- 
reaus of agricultural economics 
and home economics said last week 
in an outlook report on farm fam- 
ily living. 

Total receipts from marketings 
of farm products are expected to 
increase, reflecting improvement in 
industrial activity and in consumer 
incomes. Values of products for 
farm home consumption also will 
be higher. 


Farm production expenses will 
rise too, the report said, but less 
rapidly than gross receipts; hence, 
net returns from farming probably 
will increase more, relative to 1939, 
than gross income. Income from 
government payments are expected 
to be about the same as in 1939, 
but non-farm earnings of family 
members may increase with greater 
opportunities for employment. 

Most farm families will be able 
to buy a somewhat better living in 
1940 than in 1939 if the anticipated 
improvement in general business 
conditions materializes. Their pur- 
chasing power probably will be 
greater even though their income 
increase is offset in part by a rise 
in retail prices of goods and serv- 
ices. More money will be available 
for farm conveniences. 

Expenditures for transportation 
and communication probably will 
be larger in 1940, the report de- 
clares. More families will have 
radios and automobiles, the survey 
says. 





Harry Myers 
NIAGARA FALLS, N. Y.— Har 
Myers, for the past 11 years New Yor 
district sales manager of the USL 
Battery Corp. died here Nov. 6. 








empted from the sales tax and the 
tax on new cars reduced to one- 
half of one percent. Hence, deal- 
ers contend they are not liable for 
the sales tax on parts and acces- 
sories used for equipping their 
own cars, except the one-half of 
one percent on the sale of new 
cars. 


The state in its suit, brought by 
Attorney General Thomas S. Law- 
son, declares that an audit of the 
Drennen company’s books for a 
four-month period, Mar. 1 through 
June 30, showed accessories sold 
and attached to new automobiles 
totaled $37,024.07. The tax on this 
at 2 percent would have been 
$750.44, the suit avers, whereas the 
company paid only $185.12, or at 
the rate of one-half of one percent 
as assessed on new automobiles. 
The state further avers that $34,- 
471.65 worth of parts and acces- 
sories were used on used cars on 
which no tax at all was paid. 


The issue involved in the suit is 
one of interpretation of the sales 
tax structure. Dealers contend 
they purchase the parts and ac- 
cessories at wholesale and that 
those units attached to their own 
automobiles are not taxable except 
at the rate of one-half of one per- 
cent on new cars. The state, on 
the other hand, contends that the 
dealers purchased the accessories, 
at least that part not directly re- 
sold by them, at retail and should 
pay the regular 2 percent sales tax 
thereon. 





Gasoline Levies 
Expected to Hit 
New High Mark 


WASHINGTON.—A billion-dollar 
high-water mark in gasoline taxa- 
tion, closely approached in both 
1938 and 1937, will be passed this 
year if the increased rate of tax 
collections reported by federal and 
state authorities for the first part 
of 1939 continue, as anticipated, 
through the remainder cf the year. 

To July 1, gasoline tax receipts 
by the states, less refunds, had 
mounted an average 6 percent 
above the first six months of 1938. 
At this rate of increase, it is 
pointed out, state gasoline taxes in 
1939 will cost motorists approxi- 
mately $815,000,000 as against last 
year’s cost of $766,853,000. 

Collections from the federal gov- 
ernment’s one-cent per gallon tax 
in the first nine months showed an 
even greater gain—11 percent. If 
this rate holds through the rest of 
1939, the government’s $200,000,000 
levy in 1938 on gasoline will grow 
to $220,000,000, bringing federal and 
state gasoline tax costs to con- 
sumers to the stupendous total of 
$1,035,000,000. 









DELEGATES TO the American Trucking Assns. convention, in Chicago, were 


awakened on time 
old-time Cincinnati 


for the opening sessions of the convention when a typical, 
street band headed the parade that welcomed the Mayor of 


Cincinnati and the Cincinnati delegation to the convention. Mayor Jas. G. Stew- 


art attended the convention to 
Motor Lines, Charlotte, N. C., 


ists on the highways. Mayor Stewart, left, with J. C. Kerr, 
ee aaa led the procession through the Stevens Hotel be- 


of police, Chicago (light hat), 


present the Trailmobile Trophy to the Horton 
for their ability to render assistance to dis- 


chief 


hind the band, followed by A. J. Woltering, executive vice-president of Trail- 
mobile, and Evan Kelly, chief, Chicago Park Board. 


Plymouth Wheels into View at Chicago... . 
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. Enters Fight on Parts Sales Tax 
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SUCCESS OF THIS YEAR’S automobile shows in New York and Detroit was repeated at Chicago last week. At the 
Chicago show, an 18-foot figure of Dame Fashion dominated the stage as the 1910 models wheeled into view before thou. 
sands of spectators. Here’s one of the star members of the cast—the new deluxe Plymouth—taking its turn on the giant 
turntable at International Amphitheater. 


FACTORY EXECUTIVES approve the elaborate program of Chicago’s auto- | 
pointing), chairman of the Chicago show, and L. 

Cosart, Plymouth general sales manager ae 
maine, Plymouth advertis 


a show. M. J. Lanahan 
on the left by W. W. Ro 





program), here are flanked 


ng manager, and J. D. Mc- 


Crimmon, service director, and on the right by J. E. Bayne, assistant general 
sales manager, and Ward Barnett, commercial car director. 





N.Y. Dealers Demand U.S. 
Put End to Labor Disputes 


By J. Burr Bell 
. Staff Correspondent 

SYRACUSE, N. Y.—A barrage of 
letters to President Roosevelt, U. 
S. senators and representatives will 
be sent in the next few weeks by 
automobile dealers and their em- 
ployes in upper New York state, 
demanding an end to labor troubles 
in the automobile industry which 
disrupts business. 

Decision to take this action was 
reached last week when 38 Central 
New York dealers of the Chrysler 
group met at the Onondaga 
Hotel here to organize a militant 
front for the automobile industry’s 
“forgotten men” and to voice their 
complaints direct to Washington. 
Clellan S. Forsythe, secretary of 
Forsythe & Gale, Inc. (Dodge- 
Plymouth), Syracuse, was chair- 
man. 

It was pointed out by speakers 
that there are more than 40,000 
automobile dealers in the United 
States, employing directly or in- 
directly upwards of a million per- 
sons. An effort will be made to 
enlist them in a campaign demand- 
ing federal action to halt inter- 
ruptions of their business and em- 
ployment. 

As an opening move, a formal 
statement was prepared and pre- 
liminary plans were made to send 
a large delegation to Washington 
for a protest demonstration if such 
action is later necessary. 

The statement declares: 

“The automobile dealers of the 
United States and the 1,000,000 or 
more men and women, whose live- 
lihood depends upon the business 
of selling and servicing automo- 


industry. Because their opportun- 
ity to do business is controlled by 
the availability of merchandise, a 
group of upstate New York deal- | 





ers has inaugurated a movement 


which might well become national 
in scope. 

“All dealers throughout the na- 
tion are to be asked to join in an 
effort te gain consideration of the 





‘Dealers Warned 


; | 
| 


On Handling of 


Penna. Inspections 


HARRISBURG, Pa. — (UTPS)— 
Dealers have been warned in a 
bulletin from the Pennsylvania 
Automotive Assn. to be careful how 
they handle their motor vehicle in- 
spections, in view of the fact that 
the inspection of such stations has 
been turned over to the state motor 
police, an idea advocated by the 
association. 


C. S. Klugh, manager of the as- 
sociation, said recommendations of 
the group were approved by the 
legislature and are contained in 
the motor vehicle code. 


“We feel that these recommen- 
dations, and a more rigid super- 
vision of inspection stations, are 
in line with requests of a large 
majority of our members,” Klugh 
said. 

“Undoubtedly, under the new 
amendment and a more rigid 
supervision of stations by the 
Pennsylvania motor police, ap- 
pointments of hundreds of motor 
vehicle equipment inspection sta- 
tions will be canceled during the 
coming months,” Klugh continued. 
“Reinstatement of stations is out 
of the question, unless an appeal is 


responsibility of the industry to|™ade to the courts.” 


the 40,000 independent concerns 


who are engaged in the distribu- | 


tion of cars and trucks. 

“Unless the dealers can be as- 
sured of a continuing supply of 
merchandise to sell, it is impos- 
sible for them to maintain their 
establishments; to give employ- 
ment to sales persons, maintenance 
and administrative forces.” 





| 


Ashley Retires 


NEW YORK.—James L. Ashley has 
resigned as secretary-treasurer of the 
International Nickel Co. of Canada, 
Ltd. Ashley, who had been an execu- 
tive since the formation of the original 
International Nickel Co. in_1902, will 
continue as a director. William J. 
Hutchinson, who served as a director 
for approximately 10 years, succeeds 
Ashley as treasurer. 








VINCENT GOTTSCHALK, professional magician of Chicago, and his sssis, 
biles, are vitally concerned with | tant, Margery Stewart, teamed up with the Magic De Soto on opening night ® 
the continued disputes within the , the Chicago show to give the customers more than their money’s worth. 
| Magic De Soto was billed as the only car in the show that did a command per 

formance for civic authorities before the doors opened, and De Soto's publicity 
agent explains that the “command” came from fire inspectors who h 
convinced that no ordinances were being violated by the car which has 


mystifying repertoire of self-opening doors, hood, ventilator, etc. 
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x\N. J. Tests Fostering Greater Concern Over Safety 


-|Number of Cars Rejected 


Showing a Steady Decline 
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special to Automotive News 
TRENTON, N. J.—A steady in- 
crease is noted in the percentage 
of motor vehicles approved in 
New Jersey’s compulsory motor 
yehicle inspection program. 
The trend is interpreted by of- 
fcials as indicating that owners 
are becoming more. concerned 
about safety for their vehicles 
since compulsory testing was in- 
augurated. The figures also sup- 
port the view of Arthur W. Ma- 
gee, state motor vehicle commis- 
sioner, expressed when the pro- 
began in 1938, that the pub- 
lic would soon come around to 
having cars in good shape before 
they were brought in for checkup. 
Figures compiled for Magee by 
James J. Shanley, chief of the mo- 
tor vehicle department’s inspec- 
tion division, reveal that 598,038 ve- 
hicles were rejected on initial ex- 
amination during the first testing 
period; 550,035 on first examina- 
tion in the second period and 527,- 
119 during the most recent of the 
semi-annual inspection periods. 


Conversely those approved on 
initial examination were 324,294 
for the first period; 399,977 for the 
second and 449,799 for the third. 

During the three periods, accord- 
ing to the records, a total of 5,- 
221,439 inspections were made at 
the 28 state-owned and operated 
testing stations. 


Faulty headlights continue to be 





Ethyl Establishes 
Technology Div. 
To Aid Refiners 


NEW YORK.—A refinery tech- 
nology division, to aid refiners in 
meeting the problems arising from 
advancesin 
petroleum chem- 
istry and auto- 
motive engineer- 
ing, has been es- 
tablished by the 
Ethyl Gasoline 
Corp., it is an- 
nounced by Dr. 
Graham Edgar, 
vice-president. 

The new divi- 
sion will be lo- 
W. H. Hubner cated at Detroit, 

and, working in 
close association with the research 
staff of the Ethyl corporation, will 
begin operations about Jan. 1. It 
will be headed by William H. Hub- 
ner, who for the past 10 years has 
been connected with the Universal 
Oil Products Co., Chicago. J. B. 
Taylor jr., of the Ethyl engineer- 
ing laboratories at Detroit, has 
been chosen as his assistant. 


Developments affecting the be- 
havior of tetraethyl lead in gaso- 
lines of different types have cre- 
ated a need for organized techno- 
logical co-operation with the refin- 
ing industry, Dr. Edgar explained. 


Pa. Truck-Rail Conclave 


Would Settle Problems | 


HARRISBURG, Pa.—(UTPS).— 
A conference of truck and railroad 
representatives, for the purpose of 
determining whether the “satura- 
tion point” has been reached in 
long distance trucking in Penn- | 
sylvania, has been suggested by 
Richard J. Beamish, member of 
the public utility commission. 


Beamish said such a conference 
would help the commission and the 
over-the-road truckers themselves 
if they could agree to come before 
the commission with a proposal to 
allocate, upon a reasonable basis, | 
the transportation necessary to} 
meet the needs of shippers. The | 
suggestion, which was made at a) 
hearing on the application of Hor- 
lacher Delivery Service, Inc., of 
Philadelphia, for additional over- 
the-road rights, was approved by 
truck and rail representatives 
Present, but several transportation 
companies are opposing the plan. 


the main reason for rejections. Of 
those inspected during the last pe- 
riod, 47.6 percent had light trouble 
and 23.7 percent of the total re- 
jections involved headlights. Bad 
brakes with poor brake equaliza- 
tion as the main factor accounted 
for 31.1 percent of the rejections in 
the last period. 

Defective steering apparatus 
was the cause of the third greatest 
number of rejections. During the 
last period, 3.9 percent of the re- 
jections were for steering and 
wheel alignment and 5.8 for steer- 
ing operation. Another cause for a 
large number of rejections was the 
manner in which license plates 
were displayed. The view of many 
plates was obscured by bumpers 
and others were fastened to wobbly 
brackets. 





Consider the fortunate position of the Pontiac dealer. 
He has 2 lines of sixes and 2 lines of eights — 18 models 
in all. He is tapping the big-volume field with the 
Pontiac Special Six, which is priced within a few 
dollars of the “mass-market” leaders. He is invading 
the fine-car field with the totally new and distinguished 
Torpedo Eight. And he has a six or an eight for every 


s 





SCALES TEST Willys balance. In a scientific test to prove its balance, this 
1940 Willys deluxe sedan is mounted on four scales which check its precise 
weight at all points. The hands of the scales register the same all around. Ac- 
cording to Willys engineers, the exact balance of the new models contributes 
to roadability and safety. 


Tulsa Show Acclaimed 


TULSA, Okla.—Acclaimed as one of 
the most successful shows in recent 


years, the Tulsa Automobile Show 
came to a close here last week with 
a capacity crowd in the Magic Empire 
building where the show was staged. 





SPECIAL SIX 
DE LUXE six 





DE LUXE EIGHT 
TORPEDO EIGHT. 
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N. J. Voters End 
Immediate Threat 
Of New Car Taxes 


TRENTON, N. J.—Approval in 
last week’s election of a statewide 
referendum on a $21,000,000 state 
bond issue to finance unemploy- 
ment relief, removes at least 
temporarily a potential threat of 


new automotive taxes in New 
Jersey. 
The bond revenues, comprising 


the bulk of a 1939-40 relief 
financing program, provide a so- 
lution to the state’s immediate re- 
lief needs which, in the opinion of 
many legislators, otherwise would 
have forced enactment of some 
form of additional taxes. Proposals 
for higher truck registration fees, 
out-of-state truck taxes, increased 
gasoline tax rates, general sales 
tax and other new levies would 
have been brought into prominence 
as an alternative to the bond issue. 


type of buyer in between. In other words, he has 18 
ways of making one sale! That is but one of the many 
advantages attached to this outstanding General Motors 
franchise. In a few scattered cities there are oppor- 
tunities to obtain dealerships and if you are interested, 
write D. U. Bathrick, General Sales Manager, Pontiac 
Motor Division, Pontiac, Michigan. 


Srila 


for Profit and Permanence 
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Wall Street Cent 


Oct. Automotive Dividends 
Double Like Period of 1938 


Special to Automotive News 

NEW YORK.—Attention of Wall 
Street motor-wise recently has 
been centered on the heavy buying 
of low-priced stocks of the auto- 
motive group. On several days a 
major part of the entire turnover 
over the New York Stock Ex- 
change was accounted for by low- 
priced motors such as Continental 
Motors, Graham-Paige, Reo and 
Hupp, with Packard also among 
the most active. The price trend 
during this activity was upwards. 

Meanwhile, other automotive is 
sues were sluggish along with the 
market as a whole, with the ex- 
ception of some of the aircraft is- 
sues. Price averages for the latest 
week covered by the Automotive 
News averages were fractionally 
lower. 

Wall Street’s appraisal of the 
automotive situation and outlook 
remains unchanged. While giving 
attention to the labor situation, the 
conviction remafns that the pros- 
pect for earnings on 1940 models 
is favorable. As to the over-all ef- 
fect of the war in Europe on the 
industry, the general belief is that 
at least it will not curtail profits. 

Automotive stocks are not being 


Minn. Appeals 
On Invalidation 
Of Chain Levy 


MINNEAPOLIS. — The state of 
Minnesota last week appealed to 
the United States supreme court 
to reverse itself and to review the 
chain store gross sales tax law in- 
volving state revenue of $1,400,000 
lost through lower court decisions. 

The state supreme court has 
held the 1933 chain store tax law 
unconstitutional. It involves taxes 
of $600,000 collected before the law 
was ruled out, and more than $800,- 
000 that would have been received 
since. 

Attorney General J. A. A. Burn- 
quist is seeking action so the $600,- 
000, with 6 percent interest since 
1935, when the last tax was col- 
lected, will not have to be paid 
back. 
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45 BULLETS 


BOUNCE OFF NICKEL STEEL 





Recent studies of bullet actions 
demonstrate that light, tough, al- 
loy steel plate is satisfactory for 
bullet-proofing motor cars. An ex- 
ample is a payroll car built by 
Erlinder- Platt Corporation. The 
special armored body was mounted 
on an International truck chassis. 
Although specifications called for 
resistance to projectiles with more 
than ordinary velocity, this body 
plate is only 1/16 inch thick, lighter 
than conventional practice. This 
was achieved by adopting 3%% 
Nickel steel plate of medium car- 
bon content (SAE 2335) produced 
by the Simonds Saw & Steel Com- 
pany. The plate has no heat-treat- 
ment, merely being finished during 
rolling in a temperature range 
known to give extreme toughness. 
Ballistic tests, using a Colt .45 
caliber pistol, indicated rather sur- 
prisingly that in light gages a 
tough, ductile steel is superior to 
a hard, unyielding steel. Heat- 
treated standard 1/8 inch bullet- 
proof plate tended to crack. The 
light, tough, 1/16 inch Nickel steel 
simply permitted 
the bullet to pro- 
duce a slight 
bulge or dent. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 





es neeeeeeeereeennerieeeenes 
STOCK PRICE AVERAGES 

Previous Latest Year 

Week Week Change Ago 
BS MOTS cs ccvcvcccces 37.83 37.13 —0.70 365.21 
10 car-truck oos. ....40.81 39.49 —0.72 36.15 
10 parts-accessories ..28.28 27.91 —0.37 29.76 
4 tire-rubbers ....... 25.99 25.10 —0.89 30.56 





classed as “war babies,” it being 
the general view that business aris- 
ing directly from the war may not 
more than offset losses of trade in 
normal export channels. It must be 
pointed out, however, that Wall 
Street is as much in the dark on 
this question as the public in gen- 
eral. 

October dividends declared by 
automotive companies, excluding 
tire and rubber concerns, called for 
the disbursement of about $2,331,- 
000, as against $1,260,000 in the like 
month of last year. For the first 
10 months of this year, declara- 
tions amounted to $142,918,000, 
comparing with $68,816,000 in the 
like period of last year. 

Recent dividend declarations by 
individual companies include the 
following: Bower Roller Bearing, 
50 cents, payable Dec. 20; Brock- 
way Motor, 25 cents, Nov. 20; 
Campbell, Wyant, 20 cents, Nov. 24; 
Eaton Mfg., 
Goodyear Tire & Rubber, 25 cents 
on common and $1.25 on preferred, 
payable Dec. 15; National Automo- 
tive Fibres, 8 cents on new pre- 
ferred payable Dec. 1, this being 
initial dividend on new 6 percent 
preferred ($10 par) covering portion 
of present quarter during which 
stock has been outstanding; Nor- 
walk Tire, 87% cents on preferred, 
Jan. 4, 1940; Parker Rust Proof, 
25 cents on common and 35 cents 
on preferred, Dec. 1, and Vogt 
Mfg., 20 cents, Dec. 1. 


N. J. Dual Highway 
Reduces Head-on 


Collisions Sharply 


TRENTON, N. J.—Dualization of 
New Jersey highways has effected 
drastic curtailment of head-on col- 
lisions and actual economic saving, 
according to Arnold H. Vey, traffic 
engineer of the state motor vehicle 
department. 

Vey recently completed a study 
on State Highway Route 26, on 
which center safety islands have 
been installed from Newark to 
Trenton. The work was begun in 
1935, and has now been completed 
long enough to furnish a reason- 
able accurate study of the precise 
effects and benefits of dualization. 

The survey, which covered a 10- 
mile stretch of the busy highway, 
showed that separation of opposing 
traffic streams resulted in a 91.5 
percent reduction in head-on colli- 
sions during 1937 and 1938, as com- 
pared with 1935 and 1936, when the 
section was a straight four-lane 
road. 

The survey further revealed that 
accidents to cars traveling in the 
same direction decreased 24.6 per- 
cent; left-turn accidents were cur- 
tailed 50 percent; and pedestrian 
accidents were reduced 73.7 per- 
cent as a result of the safety island 
construction. 





Denver Dealer Winner 


In Infringement Suit 


DENVER.—United States cir- 
cuit court of appeals, in a decision 
last week in favor of Cullen- 
Thompson Motor Co., Denver dis- 
tributors for Chrysler and Plym- 
outh, against Tropic-Aire, Inc., of 
Chicago, it was held that the ap- 
plication of mechanical skill to old 
devices to obtain new results, or 
the carrying forward of a known 
principle, is not invention and 
therefore not patentable. 

The court’s opinion upheld U. S. 
District Judge J. Foster Symes’ 


decision that the patent claims of 


Tropic-Aire, Inc., on an automo- 
bile heating device, were invalid 
and the use of the heating appa- 
ratus on automobiles sold by the 
Cullen-Thompson company was 
not a patent infringement. 


50 cents, Nov. 25;: 
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Ford's Chicago 


FORD MOTOR CO. executives at the 
cago, last week. Left to 


Luncheon... 





ress luncheon in the Drake Hotel, Chi- 
rbier, advertising; B. W. Slagle, in 


right, A. BR. 
charge of Lincoln and Lincoln-kephyr sales; A. S. Hatch, Chicago branch man- 
ager, and J. R. Davis, general sales manager of Ford. 





PRESS REPRESENTATIVES at the 


bein, assistant editer, National Live Stock Producer; 
Klevay, American Poultry Journal; Ralston 


tional Live Stock Producer; L. M. 


luncheon, left to right, Otte Hol- 
ae Poot J. D. Harper, "editor, Na- 


R. Hannas, editor, American Poultry Journal. 









OTHERS INCLUDED, left to right, 
D. BR. Ganey, Chiecage Lincein and 


Commerce. 


* ‘ ae 
ei 3 


2 C2. 


Cc. E. Snyder, Corn Belt Farm Dailies; 


er. manager; R. A. Hayes, assis- 
tant manager, Chicago Ford branch, and John 


es jr., publisher of Journal of 





LEFT TO BRIGHT, H. E. O. Heineman, Milk Plant Monthly; Geerge M. Slo- 
cum, we Automotive News; Herbert Henderson, American Weekly; Her- 
bert D. Wilson, Herald-American. 


$230,000 Expansion Started 
At Ford’s Chicago Branch 


CHICAGO.—A $250,000 expansion 
program, intended to increase the 
manufacturing facilities of the 
Ford Motor Co.’s Chicago branch, 
is now under way, J. R. Davis, gen- 
eral sales manager, announced 
last week at a luncheon in the 
Drake hotel. 

The program involves a major 
expansion of the company’s power 
house capacity at the South Chi- 
cago assembly plant, increased 
facilities for assembling Mercury 
cars and enameling Mercury 
bodies, and the construction of a 
half-mile test track on the com- 
pany’s property. 

The power house expansion pro- 
gram, which triples its generating 
capacity, Davis explained, includes 
the installation of two new 2,500 
K.V.A. turbo-generators, with the 
necessary condensers, switching 
and miscellaneous equipment. The 
new generators will give the plant 
a total capacity of 6,500 K.V.A. as 
against 2,250 K.V.A. before the new 
installations were begun. Two 750 
K.V.A. generators, which are 
superseded by the new equipment, 
have been retained as standby 
power equipment. No major altera- 
tions were necessary in the boiler 
installations, except to adapt them 
for use with the new generators. 


Important improvements in fa- 
cilities for assembling Mercury 


cars already are in use, having 
been completed before assembly of 
the 1940 cars got under way. These 
include a new 125-foot extension of 
the Mercury assembly line, for 
final inspection of all Mercury 
cars assembled at the Chicago 
branch. New oven equipment and 
a new rub deck also were added to 
the enameling line, and the Mer- 
cury body enameling equipment 
was rearranged to provide ad- 
ditional facilities for finishing Mer- 
cury bodies. 

The new test track is to provide 
facilities for final road checks of 
cars and trucks assembled at the 
plant. In this, the Chicago branch 
is following the lead of the Ford 
Rouge plant at Dearborn where 
similar testing facilities have been 
provided for cars and trucks as- 
sembled for distribution to Michi- 
gan and neighboring states. 

Davis said that when the three 
projects are completed the plant 
available for assembling cars and 
trucks would be one of the finest 
of the 16 Ford assembly branches 
in the United States. 





Carriers Set Conclave 

OKLAHOMA CITY. — Arrangements 
are being made for at least 700 to 
attend the annual convention of the 
Associated Motor Carriers of Oklahoma 
at the Skirvin Hotel here Nov. 24-26. 
Speakers will include John L. Rogers, 
of the ICC, and Gov. Leon C. Phillips. 


ACS Nomination 
Is Given to U.S, 
Rubber Official 


NEW YORK.—Dr, Sidney 
Caldwell, of United States Rubbe 
Co., Detroit, is one of 12 candidat” 
nominated for the Presidency of 
the American Chemical Society 
according to Dr. Charles L, Pa). 
sons, secretary of the organization, 

The nominees, who were Pro- 
posed by local sections, wil] be 
voted upon in a mail poll of the 
society's 24,000 members. The foy 
given the largest numbers of Votes 
will then go before the counc 
governing unit of the society, fo 
election. 

Winner of the election, it was 
announced, will become president. 
elect on Jan. 1, 1940, and president 
on Jan. 1, 1941. Dean Samuel Col. 
ville Lind, of the Institute of 
Technology of the University of 
Minnesota, now president - elect, 
will be president during 1940, guc. 
ceeding Prof. Charles A. Kraus of 
Brown university. 


The other nominees, besides Dr, 
Caldwell, are Dr. M. L. Crossley, 
of Calco Chemical division, Ameri- 
can Cyanamid Co.; Prof. Townes 
R. Leigh, of University of Florida; 
Prof. Harold S. Booth, of Western 
Reserve university; Prof. William 
Mansfield Clark, of Johns Hopkins 
university; Dr. Gustavus J. Essge- 
len, president of Gustavus J. 
Esselen, Inc., Boston; Dr. P. K. 
Frolich, of Standard Oil Develop. 
ment Co., Elizabeth, N. J.; Dr. 
Francis C. Frary, of Aluminum Co, 
of America; Dr. Henry G. Knight, 
chief of Bureau of Agricultural 
Chemistry and Engineering, Wash- 
ington; Prof. William Lloyd Evans, 
of Ohio State university; Prof. 
Harry N. Holmes of Oberlin Col- 
lege, Oberlin, O., and Prof. Robert 
E. Swain, of Stanford university. 


Rogers to Talk 
To Okla. Carriers 


OKLAHOMA CITY.—John L 
Rogers, member of the interstate 
commerce commission, will speak 
at the annual convention of the 
Associated Motor Carriers of Okla- 
homa at the Skirvin Hotel here 
Nov. 24-26. 

With many important questions 
up for discussion, including the 
perennial problems of taxation and 
regulation, the convention is ex- 
pected to draw a record crowd. 
Safety awards will be given to 
truck drivers who have clear driv- 
ing records. 

Other speakers will be Leslie C. 
Allman, of Fruehauf Trailer Co. 
and Gov. Leon C. Phillips. 


N. J. Seeks $11,816,632 
For Road Construction 


TRENTON, N. J.—Expenditures 
of $11,816,632 on new state high- 
way construction in 1940 has been 
recommended by E. Donald Ster- 
ner, state highway commissioner, 
in a report to Gov. A. Harry 
Moore. 

The proposed new construction 
program calls for expenditure of 
$4,678,632 as strictly department 
projects, purchase of right-of-way 
and building of bridges; $3,038,000 
as federal-aid projects, under 
which the federal government pays 
half, and $4,100,000 as the states 
share toward WPA projects. 
eens kee Me ie ke MB oh i 


The NEW Clymer 
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WINDSHIELD SPOTLIGHT 


.is the newest profit line for jobbers and dealers. 
Operates through windshield from inside the car. 
ONE BRACKET FITS ALL CARS. No cogs. gears oF 
outside mountings. Easily installed with Clymer 
simple. positive glass cutter furnished with order 
Jobbers and dealers make a real profit write for 
special introductory offer Dept. J «7 


(@iertan SPOTLIGHT COMPANY 
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3 JAA Conclave toTurn Heaton ‘Motordom’s Enemies’ { 


Tem oc apeemnmaae eee | Services Held x 
2 aes For George Bird, 
Veteran Dealer 


LOS ANGELES.—Funeral serv- 
ices for George H. Bird, 61, veteran 
Chicago automobile distributor, 4 
were held last Thursday in Los e 
Angeles, where he died Tuesday. + 


Mr. Bird started in the automo- 









teports Due on Financing, |= 
. | Ways to End «Fee-Splitting’ |". 


» 

l 

al piel HNGTON.Ofie al tails of another committee’s plan 

M. ican Automobile in of the | “for ending fee-splitting enforce- 

ber my engaged at the aunudinns ment methods along the high- 

ates g's national headquarters here ways.” Also committee reports will 
of Ttting the stage for the thirty- | cover such subjects as threatened 

nd enth annual AAA convention to | toll road “warfare” and plans for aut . ee , » & 

4 held os the National Capital on | “gearing the highway system up to] UMM gn i oe | bile business in Chicago in 1903, be- 

to. 16- oo the needs of modern traffic.” secre a a ae ies tee coming president of the Bird-Sykes 

Arecord attendance of between| (Considerable interest, both with-| “FEEDBOX” DATA is being received by Leon J. Pinkson, left, Automotive/ Co, which handled many of the 

the F and five hundred councillors, in and outside of the AAA ranks News’ San Francisco correspondent and by Fred W. Pabst, center, manager in| earliest automobiles. In 1935 he 

“ie Jpresenting AAA clubs in all parts ’| Northern California for Don Lee, Inc., Cadillac-LaSalle distributors, from Har-| .14 to B. G. Sykes and moved to 

our I the country, is expected. Par- is expected to attach to a sched-| jey Earl, at wheel. Earl, director of the art, color and style section of General Californi en 

tes Fioants will devote their atten-|Uled debate on the question as to| Motors, is telling the men about the 1940 Cadillac 62 Coupe in which they are |“, ve 

cil, [. during the two-day session to | “Whether limitation of truck oper- seated. The designer is on the west coast making a survey of style trends. the i ane ‘geal a oak aa 






















































for i Pull 
cussing Ways and means of | ations on week-ends and holidays os 
yking motoring easier, better and| during the peak travel season Goodyear Will Erect tive vice-president, said the new Of the Mud." During soups te a 
“4 er and, at aa — time, of in-| should be brought about by legis- New Plant at St. Marys building will be used for manu-| president of the Chicago Automo- 
a ip rosters and/lation or by voluntary action on| op MARYS, O.—Goodyear he facture of pliofilm. New plant will/ bile Trade Assn. 
ol. nae — & the part of truck operators.” & Rubber Co. has ordered k to | be built on the same site where ee Me 
- In outlining newspapermen yo Pept Am the company is erectin $1,000,- 
of he trend which the convention js| 1" announcing the thirty-seventh | start Nov. 27 on an $800,000 factory ee ee Greene Is Elected 


convention, AAA officials stated | building here, the second plant to|900 plant for the production of| MILWAUKEE.—Chain Belt Co. an- 
that it will celebrate “a new high| be constructed here by Goodyear. | molded rubber goods. The latter is | qounces ate Ge anna a 
record in motor club membership.” E. J. Thomas, Goodyear execu-|now nearing completion. the company. 


Of Inected to take, AAA spokesmen 

Ct, ee sharply outspoken, indicat- 

ics fy plainly that the great nation- 

of Lie power and influence of the 

anization would be thrown into 

Yr, he battle against the enemies of 

y, fpotordom. 

ri. [Throwing down the gauge to 

es hese interests, Thomas P. Henry 

a; ft Detroit, who has been presi- 
mt of the AAA for many years, 

m funded the keynote in the follow- 

ss kg unqualified language: 

e- Iqt is high time to get rid once 

J. bd for all of the horse-and-buggy 

; hinking that is responsible for so 
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any of the motorists’ woes and 
oubles today.” 


Henry said that it is high time 
) take “definite steps against the 
nachronistic, fee-splitting J. P.’s 
justices of the peace) whose rob- 





OE 





. baron hold on the highways ! 
. pas tried the patience of motorists . 
rp all too many years.” He also 

; 


d that it is time “to light a fire 
nder those city officials who have 
hiled so dismally to take any steps 
gainst the rising tide of parking 
trangulation.” He said further 
hat it is time “to put a stop to the 
Shes on the part of so many legis- 
tors that the automobile is a lux- 
ry article and as such is a fit ob- 
t for a hundred-and-one schemes 

taxes, charges, levies, fees and 
nposts.” 


AAA officials also promised “a 
erching expose, of what was 
rrmed “widespread abuses by a 
yp fringe engaged in financing 
utomobiles and accessories.” A 
ecial committee is to bring in a 
port on “the alleged unsavory 
practices” in this field. 

The convention also will hear de- 


SILENT AS A SHADOW the 


new 1940 cars are already travel- 
ing the highways of America. An 
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cal smoothness...with gears, shafts, 
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4 ce bodies turning silently, accurately, 
effortlessly on Hyatt Quiet Roller 
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oore Named free bearings that serve the auto- 


AMA’s General 
Traffic Manager 


NEW YORK.—Effective Jan. 1, 
Kenneth A. Moore, assistant traffic 
manager of the Automobile Manu- 
facturers Assn., 
Detroit, will as- 
sume the position 
of general traffic 
manager, suc- 
ceeding J. 
Marvin who has 
retired from the 
post of assistant 
general manager 
and general traf- 
fic manager to 
; open consulting 
K. A. Moore offices in New 
York City. 
| Moore and the association’s traf- 
ue department will remain in De- 
voit. Moore joined AMA in 1920. 
Moore is a regional vice-presi- 
lent of the National Industrial 
laffic League; member and di- 
eetor of the Traffic Club of De- 
Toit; member of the Motor City 
ic Club, Economic Club and 
ic Club of Chicago; a past 
resident of the Great Lakes Re- 
onal Advisory Board, and a prac- 
itioner before the Interstate Com- 
Nerce Commission. 






motive industry so faithfully year 
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poration, Harrison, N.J., Detroit, 
Chicago, Pittsburgh,San Francisco. 
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ipgalers Tell Me,” by William C. 
. lahan, is an open forum for the ex- 
ression of dealers’ opinions. It ap- 
weekly in Automotive News. 
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GM Anti-Trust’ Su 





Corp. Calls More Witnesses 
To Rebut Govt. Testimony 


SOUTH BEND.—General Mo- 
tor’s anti-trust case will probably 
reach the jury by the latter part 
of this week, it was indicated last 
Friday as the trial ended its fifth 
week in federal district court here. 

Defense attorneys have _indi- 
cated they expect to wind up their 
case by about Tuesday. Allowing 
three days for government rebuttal 
testimony, summations by both 
sides and the judge’s instructions 
to the jury, it has been predicted 
the case will be placed in the jury’s 
hands about Friday of this week. 

The defense has placed 142 wit- 
nesses on the stand thus far, with 
about half-a-dozen left to be ques- 
tioned. These last few, however, in- 
clude Alfred P. Sloan jr., and Wil- 
liam S. Knudsen. The government 
presented but 68 witnesses. 

Russell Lesher, Minneapolis, 
Oldsmobile zone manager, a de- 
fendant, took the stand Wednes- 
day afternoon to refute testimony 
given for the government by Fred 
G. Burger, former St. Joseph (Mo.), 
dealer. Burger had said a man 
named Jamison was zone manager 
at Kansas City in 1933 and con- 
ducted a contract meeting at 
which GMAC was represented and 
referred to by GM representatives. 

Lesher testified he was zone 
manager at Kansas City and con- 
ducted the 1933 meeting, and de- 
nied discussing financing with 
Burger at any time and also denied 
telling Burger that “Oldsmobile 
expects its dealers to use GMAC” 
as Burger had said he had been 
told. 


Denies Talk of GMAC 

James Carpenter, McClellan, Tex., 
former Oldsmobile district man- 
ager in Kansas City area, testified 
that he left the employ of Oldsmo- 
bile five years before a conversa- 
tion Burger said he had with Car- 
penter at which he was told “he 
should use GMAC.” Carpenter de- 
nied that he ever said anything to 
Burger about GMAC. 

Roy Pearse, Minneapolis branch 
manager for GMAC, took the stand 
to deny that he ever talked to Wil- 
liam A. McDonald, former Duluth 
dealer, about financing. McDonald 
had testified that he talked to 
Pearse before getting his contract. 
Pearse said the only time he ever 
talked to McDonald was at a lunch- 
eon when he asked him to pass the 
butter. Pearse has previously been 
on the stand as a government wit- 
ness but only to identify certain 
dealer-contact reports which were 
introduced. 

H. J. Klingler, general manager 
of Pontiac, also a defendant in the 
case, testified at length as to pro- 
duction problems and methods of 
production scheduling. He told the 
jury that in 1935, when 1936 models 
were announced, dealers had but 
an average of one car each of old 
models on the floor. In 1936, he 
said, the average was but about 
one-half car per dealer and in 1937 
the average was about 2%. He 


Thoroughly experienced in ad- 
vertising, sales- promotion and 
merchandising. Has held top 


jobs with prominent automotive 
advertising agency and well- 
known motor car manufacturer. 
Is well vouched for by highest 
officials in manufacturing and 


advertising circles. Now seek- 
ing the RIGHT opportunity 
more than immediate title or 
salary. Additional information 
can be secured in confidence 
from either the Editor or Pub- 
lisher of Automotive News, or 
by addressing the applicant 
care Box 206, Automotive News, 
2751 E. Jefferson, Detroit, Mich. 


Owner of Patent No. 1,540,500 
which covers rubber cushioning 
device for fifth wheel trailer 
equipment, will grant license. 
Address Box 77, Automotive 
News, 51 East 42nd Street, New 
York City. 


testified as to car shortages in 
various years which brought com- 
plaints from some dealers. Some 
of these dealers had testified for 
the government that their non-use 
of GMAC had made it impossible 
for them to get cars. 

Klingler also gave testimony in 
rebuttal of that given for the pro- 
secution by Robert A. Smith, 
former California dealer and Henry 
Darling, former Augusta (Ga.) 
dealer. 

D. E. Ralston, general sales man- 
ager of Oldsmobile; W. J. Burns, 
former Chevrolet zone manager, 
and W. M. Packer, vice-president 
of Packard Motor Car Co. in 
charge of distribution, a former 
Chevrolet regional manager at 
Oakland, Calif., all testified in re- 
buttal to Smith’s testimony. 


Loss of Franchise 

C. C. Carr, former Chevrolet 
zone manager at Atlanta, testified 
that C. T. McGuire, former East 
Point, (Ga.) dealer, lost his fran- 
chise because of dissension in the 
partnership and not because of his 
failure to use GMAC, as McGuire 
had testified for the government. 
C. G. Smith, Chevrolet zone man- 
ager in Memphis, testified that he 
at no time talked to McGuire 
about GMAC as McGuire said he 
had. 

Charles J. Evans, former as- 
sistant Chevrolet zone manager at 
Janesville, Wis., testified in rebut- 
tal to government witness E. D. 
Craig, former Appleton, (Wis.) 
dealer, who had said Evans told 
him he might get the cars he 
wanted if he would give GMAC 
some business. Evans denied mak- 
ing the statement and testified as 
to car shortages at the time Craig 
said he could not get sufficient 
cars. 

E. E. Hutcheson, regional GMAC 
manager, was on the stand for less 
than a minute Friday morning to 
identify one signature. He was 
followed by William E. Holler, a 
defendant, and general sales man- 
ager of Chevrolet. Holler testified 
at great length as to the organiza- 
tion and duties of the sales depart- 
ment. He also produced several 
graphs and charts dealing with 
Chevrolet sales of cars and trucks 
for the* past several years, sep- 
arately and as compared with other 
makes; charts as to ages of Chev- 
rolet dealers and as to their capi- 
tal investments. The judge al- 
lowed only those dealing with 
Chevrolet sales of cars and trucks 
alone to be introduced. 

Holler made a blanket denial of 
all the indictment charges and de- 
nied making statements to dealers 
individually and at dealer meetings 
regarding GMAC as government 
witnesses had said he had. 

Reading Into Record 

Judge Lindley last Friday after- 
noon (Nov. 3) put an end to the 
defense maneuver of putting more 
than 100 dealer-witnesses on the 
stand in an attempt to show that 
they were not using GMAC and 
were having no difficulties with 
General Motors because of this. 
They had become known as the 
“silent” witnesses because the judge 
had refused to allow their testi- 
mony to be put in the record in 
the hearing of the jury, so defense 
counsel was reading the answers 
into the record. 

In halting the parade, the judge 
told defense counsel that the rec- 
ord had been satisfied and that 
their end had been met in show- 
ing such testimony had been of- 
fered. Before the judge stopped the 
appearances of the dealers, the fol- 
lowing were on the stand Friday 
afternoon: Rollin Travis, Peoria, 
Ill.; Ralph Lace, Davis Junction, 
Ill.; Fred McKown, Warsaw, Ind.; 
George W. Monroe, Freport, IIl.; 
Albert E. Busse, Mt. Pleasant, IIl.; 
Frank W. Swarthout, Whiting, 
Ind.; L. V. R. Louderback, Ro- 
chester, Ind.; John W. Earl, Hins- 
dale, Ill.; Lester Imm, Toluca, II1.; 
Ralph Palmer, Milan, Ill.; M. E. 
Noeske, Freeport, Ill.; Paul Man- 
ning, Des Moines, Ia.; Al Cohen, 
Des Moines; John B. Monroe, New- 
ton, Ia.; Chet Barwick, Memphis, 


Tenn.; R. J. Rasmussen, St. Louis; 
Felix G. Smart, Pine Bluff, Ark.; 
D. H. Large, Taylorville, Il.; W. 
H. Connaughton, Memphis, Tenn., 
and J. R. Legus, Baltimore. 

Forced to change their plan of 
attack, the defense Monday started 
calling witnesses to rebut evidence 
given by prosecution witnesses. 

Felix Doran, assistant general 
sales manager of Chevrolet, testi- 
fied that new dealers were told 
they could finance cars in any way 
they wanted and that he never 
canceled a franchise because a 
dealer failed to use GMAC. Arthur 
Teague, a former Texas dealer, 
had testified for the government 
that he had wanted to sell his in- 
terest in an agency in 1929 to his 
partner but that Doran had re- 
fused, as zone manager, to ap- 
prove the sale. Doran said that he 
knew nothing of Teague’s desire 
until he read the testimony in this 
trial. 

In rebuttal to testimony given 
by Fred Emich, former Chicago 
dealer, that he could not learn why 
he was canceled, Doran said that 
in a meeting in Detroit Emich ad- 
mitted packing finance charges and 
that he was not getting the volume 
of business he should get. 

Statement Is Refuted 

Roy W. Hill, Chevrolet regional 
manager at Dallas, formerly sta- 
tioned at Chicago, a defendant in 
the case, testified that he had 
never told Emich he should use 
GMAC at least 50 percent as Emich 
had previously testified. 

G. I. Smith, Chevrolet regional 


manager, Minneapolis, also a de- ! 


ee 


fendant, testified as to the meet-: 


ing in Detroit with Emich and told 
substantially the same story as told 
by Doran and Hill regarding the 
session. 

Marvin F. Norris, Chicago, or- 
ganization manager for Chevrolet, 
told the jury of the large number 
of complaints from customers 
which he had called to Emich’s at- 
tention. Emich had said that he 
had never been told of complaints. 

M. F. Hudson, Lawrence, Kan.; 
C. R. Acuff, Lee Summit, Mo., and 
H. W. Brewer, Manhattan, Kan., 
all Oldsmobile dealers, took the 
stand to refute testimony given for 
the government regarding mention 
of GMAC and the presence of a 
GMAC representative at contract 
meetings in Kansas City in 1933, 
1934 and 1935. 


Defense Opens Attack 

Following this, the defense 
launched into an attack on testi- 
mony given by the government’s 
main witnesses regarding a meeting 
in 1925 in Los Angeles. F. N. Coats 
and Louis Dreves, both former GM 
representatives, had testified that 
because of “wildcat” financing in 
lower California at that time sev- 
eral GM executives, including Al- 
fred P. Sloan jr., John J. Raskob, 
Donaldson Brown and Fred Fisher, 
made a trip to Los Angeles and 
after considerable consultation de- 
cided that “all dealers in that area 
should use GMAC 100 percent.” 

Roy B. Campbell, a San Diego 
(Calif.) dealer, testified early last 
week, however, that R. H. Grant, 
then sales manager for Chevrolet, 
talked to him after the conference 
and asked him to use rates no 
higher or lower than GMAC. He 
said he was financing his own 
paper and asked Grant twice if 
he could continue if he used rates 
comparable to GMAC. In both in- 
stances, he testified, he was told 
he could. Three other dealers, 
Gordon Warren, Hollywood; C. S. 
Mead, Los Angeles, and Harold W. 
Tuttle, Los Angeles, testified to 
substantially the same thing as 
Campbell. 


Grant Repeats Details 

Grant, now vice-president of GM 
in charge of sales, and a defendant 
in the pending action, took the 
stand Tuesday. He testified that 
since 1929 he had been in a “staff” 
capacity and had no operating 
authority. He outlined his duties 
in detail and said he had no au- 
thority to name or cancel dealers. 
He repeated the details of the Los 
Angeles meeting in 1925 and also 
testified that it was decided that 
dealers were to use rates compar- 
able to GMAC terms. 

Albert L. Deane, White Plains, 

(See ANTI-TRUST, Page 16, Col. 5) 
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it Likely to Go to Jury This Week|Ck 





Buick Hosts Dealers . 
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oC AT BUICK’S dealer meeting during the Chicago show 
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last week: lett 


W. Jacobs, Buick parts and service manager; Fred L, 


newly-appointed manager of ar as 
ager of new Central region; H. C. G 
A. Chayne, chief engineer, and Harlow 
eral manager. 





Hespie sr., southern regional 


just named may’ 
ma: : 
. Curtice, Buick president ‘oad tow 


zone; C. C. Edmonds, 


OTHERS ATTENDING the Buick session were, left to right, O. L. Waller, 


Buick assistant 


eneral sales manager; 
Young and G. D. Bea ; 


ner, C. D. Walker, H. E. 


vers, Denver zone manager. 





AMONG DEALERS attending the meetin 
W. BR. Stephens, George Brandt and T. A. 


Prominent Spe 


were, left to right (facing camera), 
hitaker. 


akers Listed 


For Minn. Dealer Convention 


By Arthur G. Patterson 


Staff Correspondent 
MINNEAPOLIS. — Speakers and 
important features of the 20th an- 
nual convention of the Minnesota 
Automobile Dealers’ Assn., to be 
held Nov. 20-21 at the Radisson’ 
Hotel here, have been announced 
by W. H. Whishman, association 
secretary. 

Nov. 20 there will be a board 
of directors meeting, at which state 
and federal officials will discuss 
state dealer and federal legisla- 
tion. Following this there will be 
the annual election of officers. 

The main convention program 
will open on Tuesday morning with 
prominent speakers scheduled to 
appear. Harlan Kelly, special coun- 
sel, Wisconsin banking department, 
will discuss state legislation as it 
affects automobile dealers. J. J. Mc- 
Cutcheon, secretary of the Ne- 
braska Automobile Dealers’ Assn., 
will speak on the new “birth cer- 
tificate” law recently passed in that 
state. 

A. B. Burkholder, vice-president 
of the National Automobile Deal- 
ers’ Assn., will discuss and outline 
the program and activities of his 
organization. 

The afternoon session will in- 


Brown Will Manage 


Hayes Trailer Division 


GRAND RAPIDS, Mich.—Hayes 
Body Corp., through its new pres- 
ident, John W. Young, announces 
the appointment of James L. 
Brown as manager of the trailer 
division of the company. Brown is 
president and one of the organ- 
izers of the Trailer Coach Manu- 
facturers Assn. 

The trailer division will be oper- 
ated separately from the remainder 
of the Hayes business. The di- 
vision will occupy the structure 
formerly used by the old DeVaux- 
Hall Motor Co. and the Continental 
Automobile Co. 


clude speeches and a demonstra- 
tion of the new Sealed Beam head- 
light by the General Electric Corp. 
and Dunwoody Institute of Min- 
neapolis. 


Speakers will be Edward Payton, 
market analyst, who will discuss 
dealer profits for 1940, and James 
Dalton, editor of Motor, who will 
present the present day possibili- 
ties of automobile dealers. 


The convention will come to 4 
close in the evening with the an- 
nual stag feast and frolic to be 
held in the Flame room of the 
Radisson Hotel. Between 300 and 
400 automobile dealers are expected 
to attend. 
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HOTEL KENMORE 


Commonwealth Avenue at 
Kenmore Square 
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Where you will meet the men in 
the industry —the KENMORE is 
located on Automobile Row. 


@ Rates from 3.50 

@ All rooms with tub and shower 
@ Ample parking space 

@ Cozy lounge bar 


L. E. Wrrney, Managing Director 
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k Chicago Show Attendance Hits New High of 381, 000 


IS 





‘Willys Shipments 
Are Reported 32% 
Above °38 Period 


TOLEDO.—Shipments of the 1940 
Willys are more than 32 percent 
ahead of those for a comparable 
production period last year, accord- 
ing to Joseph W. Frazer, president 
of Willys-Overland Motors, Inc. 

The assembly line, he said, is be- 
hind incoming orders for Novem- 
ber, despite an increase in produc- 
tion. Commercial car shipments, 
Frazer added, are 76 percent ahead 
of this period for the 1939 models. 

Sales of the new models jumped 





Sales Pace Parallels Gain 
In Crowds at Amphitheater 


(Continued from Page 1) 


fashion,” the featured stage at-| show Chicago gave the public and 
yaction, and many had to forego| stated that they noted a goodly 
ihe thrills of seeing the dramatic | percentage of the crowds to be in 
melange of singing, dancing and|a serious buying mood, despite the 
acting. proportions of the attendance. 
In addition to 8,000 in seats| The show benefitted in proceeds 
gound the arena, another 4,000/ also from the elimination of the 
ns stood within the enclosure 40-cent rate which had prevailed 
st each afternoon performance. in the past up to 4 p. m. daily. In- 
The exhibits got a big pla . | stead, there was a flat 55-cent rate. 
a fore and after each Seiictaiiaas The rise in gate, therefore, was 
man. |xs Well as during it. ton oe than an aa 8 
T;C. | The 381,000 attendance com ual attendance, which started wi 
sen | ith 310,000 for last year’s Uight- an increase over 1938 and never! ¢yVROLET DEALERS of the Syracuse (N. ¥.) zone paid tribute to William a ee Eee aoe 
jy show. Even on an eight-day fell behind on any day of the entire! ¢. Holler, right, general sales manager, when they incorporated their apprecia- York. E u a a i th. ew 
sis, it was ahead, with a total run. : tion of his Quality Dealer program into an engraved book, original plates of or —e orders tor e new 
Another point in favor of the| which were silver-plated after petatins and made into ash trays. Committee | Willys “have been holding up ex- 


of 338,000. members from the zone - _ the sentation, at a luncheon in the og ” 
show from an attendance stand- Club, Detroit, were (left) H. A. Dunn, Bresee Chevrolet Co., Syracuse, and C. ceptionally well, Frazer said. 


As for sales, exhibitors joined| point was the inclusion of the Baal Panel 
_—o a a ed ge ——- Rostiiethen Day holiday. This meant Northway, Northway Chevrolet Co, Auburn, Ne¥en Acidseal Catalog 
was percent ahead of the brisk i i , oy ae ie a” 
ak & your oan. Thin sepeet a gg hegre Bn a Tag Fee Lowered stead of $5.25, it is es ri aie an me tae of re os Saale, _ 
: ys, P e-ha iday 0 MEMPHIS.—City automobile license | Clifford Davis, commissioner of public | rived from rubber. has just been pub- 
gmmarizes a survey conducted | the opening Saturday. \tags for 1940 will sell for $3.25 in-| safety. lished by the B. F. Goodrich Co. 
gong those in charge of the new 
ar, new truck and used car sec- | 
tons. In addition, demonstration 
wokings were exceptionally heavy. 
True to advance expectations, | 
the “Dame Fashion” stage show 
and the television demonstrations 
ler proved popular. The featured at- 
_E. praction on the stage drew tremen- 
dous applause and brought praise 
to Edward Beck, who conceived 
and produced this unique vehicle | 
7 presenting the motor cars of ony 








Once they spoke in smoke— 4 





Factories were represented at the | 
show through presidents in a num- 
er of instances and sales offi- 
dals in all cases. They placed their 
samp of approval on the type of 


Ohio Assn. Adopts 
New Vote Plan in 


~,| Electing Trustees 


“—— §| COLUMBUS, O.—Ohio Automo- 
tive Assn. has adopted a plan to 
make trustees of the association as 
representative of the membership 
as possible, by giving the mem- 

if} er dealers an opportunity to vote 
m their choice of a nominee to 
represent their district on the 

ra- tyoard. 

o Ballots are now being mailed out 

= to each member, who is asked to 
fll out the ballot and forward it 
to the trustee of his district, who 

on, jwill present the name of the can- 
ss ididate receiving the most votes to 
es ithe nominating committee at the 

‘ill jmnual convention to be held in 

li- {Columbus Dec. 5. 

Custom of the association in the 

a jpast has been for the nominating 

n- {committee to make up a list of 

tandidates for trustees and present 

uch names to the convention for 
its approval. 

The association also has adopted 

what it calls its “1940 Combined 

Package Opportunity” as an in- 

duceement to increase its dealer 

membership. 

In this group saving plan, the 

wsociation is making the combined 

fer of an OAA membership to 

Jan. 1, 1941, a membership in the 

National Automobile Dealers Assn. 

fo Jan. 1, 1941, and one year’s sub- 

~~) to the NADA guide book 


lor $25. TODAY, THE TELETYPE FLASHES COMMUNICATIONS 
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- Shea Resigns Post 
r With Tide Water Oil IN WwW 
EW YORK.—William | F. STANTLY, IN RITING! ai 
umphrey, president of Tide proves it. Careful application of Teletypewritei 
Water Associated Oil Co. an- Slowly, with Indian patience, men once sent mes- —_ Service has helped al ] - i 
enees that Wiwerd &. ies. : 7 : ped a large steel company co-ordinate 
ttecutive vice-president of the sages in smoke (if the visibility were good). Today. production ... put a small investment house in a 
mpany, has resigned. ; pee . mee Pa > 
_ Shea, odiae 98 feene of curvie ro stem Teletypewriter Service flashes messages better competitive position . .. improved customer 
Tide Water, will become any distance, in any weather, wit /pewritte ig. ic ke : 
yh. Rh GB .. a! “ 7 j er, with ty pew ritten orig service of packers, textile houses, and thousands 
. He it aniiiais an & dueener s and carbons at all connected points, simulta- _ of other concerns. 
e Water Associated Oil Co. neously recording every w : . 
The office of executive vice-presi- y g every word exchanged. You may need it and not know it. The quickest 
en i > late . , : . 
ee Tide Water has been Like alert salesmen or the latest factory equip- _ way to find out is to call a Bell System 
> ment, this modern communication method is impor- representative through your nearest 
Randall Names Seel tant t busi hat’ ll _ 
ey o every business that’s progressive. Its record telephone office. 


| CINCINNATI.—Maxwell C. Weaver, 
resident of the Randall Co., manu- 
r turers of automotive body trim, an- 


, fr icra“ B SYSTEM TELETYPEWRITER SERVICE 
| 
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42 Exhibitors ar 


Displays Reveal New Trends 
In Highway User Equipment 


(Continued from Page 1) 


Manovan. This exhibitor also is 
displaying what it terms as an all- 
purpose platform for oil fields. 

The emphasis by Mack is upon 
its Lanova diesel engine in its light 
Mack Retailer trucks. 

Timken shows its “P” series 
trailer brake, a 3-for-1 axle exhibit 
and a 2-speed axle. Anderson Co. 
is placing the accent upon its 
charge master and _ windshield 
wipers. 

Continental has an aircraft ex- 
hibit, with its automotive and in- 
dustrial units featured. Hoof Prod- 
ucts place emphasis on their 
Brake-eyes, a safeguard for hy- 
draulic brakes, as well as their 
governors. An all-welded body 3- 
piece stamping is on view at the 
Gar Wood space. 

A visit to the Waukesha booth 
finds that company’s new line of 
new “multi-fuel” automotive en- 
gines, as well as a gas engine with 


New Car Sales 
Show Nice Gain 


In San Antonio 


SAN ANTONIO, Tex.—New car 
sales for October, as reported by 
the dealer-members of the San 
Antonio Automobile Trade Assn., 
showed the effects of unsatisfac- 
tory deliveries and strikes in De- 
troit. 

Despite these obstacles, however, 
sales totaled more than those for 
October, 1938, and except for Oc- 
tober sales in 1934 and 1937 were 
the best during the past six years. 
Total sales of 583 units were re- 
ported. Sales according to in- 
dividual makes were as follows: 

Buick, 62; Cadillac, 9; Chevrolet, 
65 (and 21 commercial units and 
13 trucks); Chrysler, 13; Diamond 
T Truck, 1; Dodge, 40 (and 1 com- 
mercial unit and 2 trucks); Ford, 
113 (and 8 commercial units and 7 
trucks); GMC Trucks, 3 (and 3 
commercial units); Hudson, 16; 
IHC Trucks, 4 (and 6 commercial 
units); LaSalle, 5; Lincoln-Zephyr, 
6; Mercury, 4; Nash, 3 (and 1 
commercial unit); Oldsmobile, 24; 





Overland, 1; Packard, 24; Pak- 
Age-Car, 1; Plymouth, 36 (and 1 
commercia] unit); Pontiac, 28; 


Studebaker, 36; Willys, 6 (and 2 
commercial units); and Willys- 
Overland, 1. Totals, 492 cars, 44 
commercial units and 30 trucks. 

Registrations by out-of-town 
dealers included one Buick, two 
Fords, three Hudsons, two IHC 
trucks, six Plymouths, two White 
trucks, and one Willys. Totals, 505 
cars, 44 commercial units and 34 
trucks, for a grand total of 583 
units. 

October sales during preceding 
years were as follows: 1934—603; 
1935 — 454; 1936— 528; 1937 — 705; 
1938—436. 





BUILT TO SCALE, 
to W. E. vam, mannan of 
ference 0 e com 
ooias truck body plant. Ross Rie 
built the miniature to scale, m 
rolet’s 1940 commercial car line. 


any’s truck sales force in Indiana 
le, a veteran metal wor 
eling it after the panel delivery unit in Chev- 


connecting rod assembly weighing 
3 pounds 2 ounces, and a diesel 
engine with the same unit weigh- 
ing only 4 pounds 12 ounces, to 
indicate how the former objections 
to excess weight in diesels is be- 
ing overcome. This manufacturer 
also demonstrates how quickly 
diesels can be converted into gas 
engines and vice versa. 

Bendix-Westinghouse displays a 
new air horn, treadle valve, air 
brakes for lighter commercial ve- 
hicles, and air gearshifts, steering 
and transmissions, along with auto- 
matic air clutches, sanders and 
compressors for all motors, diesel 
and gas. 

Trailerized tanks without frames 
having various carrying capacities 
for milk, oil and other products, 
along with a hydraulic dumping 
unit, and by contrast a dumping 
wagon of the 1907 vintage are 
shown by the Heil Co. 

Other displays included those of 
Hercules Motors, Trucktor, High- 
way Trailer, Sterling Motors, Fred 
E. Cooper Co. Walter Motor 
Truck Co., Buda, Thornton Tan- 
dem, Couse Laboratories, Truck- 
stell, Auto Truck Steel Body, Mar- 
mon-Herrington, Davis Welding & 
William Powel Co., Quaker City 
Iron, Deluxe Products, American 
Safety Tank, Butler Manufactur- 
ing, Pierce Governor, Aetna Auto 
Parts, Hegeman MacCormack, 
Clean Oils, Motor State Products, 
American Bosch, Titeflex Metal 
Hose, Warner Electric Brake, Mid- 
land Steel Products, Standard Steel 
and O. F. Brooks. 


Wis. Assn. Holds 
District Meetings 


On License Law 


MILWAUKEE. —The Wisconsin 
Automotive Trades Assn. is con- 
ducting a series of district meet- 
ings in the state to answer ques- 
tions concerning dealers’ license 
applications. 

Speakers on the program include 
Harlan W. Kelley, special counsel 
of the state banking commission, 
whose subject is “Revaluing the 
Licensing Law and 1940 Program,” 
and Hugh Jones, deputy commis- 
sioner, motor vehicle department, 
who presents an explanation of 
administration of the new laws af- 
fecting dealers. 

The first meeting was held Nov. 
7 at the Stoddard hotel in La 
Crosse. Others include Fennimore 
city hall, Nov. 8; the Badger hotel, 
Burlington, Nov. 9; Ambassador 
hotel, Milwaukee, Nov. 10; North- 
land hotel, Green Bay, Nov. 14; 
Retlaw hotel, Fond du Lac, Nov. 
15; Loraine hotel, Madison, Nov. 
16; Androy hotel, Superior, Nov. 
20; Wausau hotel, Wausau, Nov. 22 
and Eau Claire hotel, Eau Claire, 
Nov. 24. 





— 


del of a 1940 Chevrolet panel truck was presented 
- Chevrolet's commercial car department, at a recent 


olis, site of the Chev- 
er in the body plant, 
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e Listed at National Truck ShowHE! 


Air Travel Cuts Time 
For Ford Sales Crew 


MONTREAL. — “Prospects of 
improved business are general 
in Canada and we look for bet- 
ter conditions ahead,” R. M. 
Sale, sales manager of Ford 
Motor Co. of Canada, Ltd., said 
last week after a _ transconti- 
nental business trip. 


“We used the facilities of the 
Trans-Canada Airlines for the 
first time on this trip. In all 
we covered more than 6,000 
miles in eight days and were 
able to meet with our entire 
porn] force in that period,” Sale 





Finance 


(Continued from Page 1) 


he is never quite sure he got as 
good a deal as he might. It hurts 
his pride when he finds that a 
friend got a bigger discount.” 


The solution to customer “chisel- 
ing,” he added, is for manufac- 
turers to produce only enough cars 
for the yearly market to absorb 
and thereby making wild trading 
by dealers unnecessary. He pleaded 
for the manufacturers, finance 
companies and dealers to establish 
self-regulation within the industry 
“before the government takes this 
business over and regiments us 
according to its standards.” 

J. Frank Hudson, of Kansas 
City, Mo., was elected president of 
the organization at the closing ses- 
sion. Also named were Herman 
Moore, of Charlotte, N. C., and 
Harry L. Solomon, of Lima, O., 
vice-presidents, and E. M. Morris, 
of South Bend, Ind., chairman of 
the executive committee. 

Other members named to the 
executive committee include Moore, 
Solomon, T. C. Tupper, of St. Louis 
and W. L. Wilcox, of Omaha. J. W. 
R. Tennant, of Chicago, was re- 
elected secretary-treasurer, and 
Fred V. Chew, Chicago, as execu- 
tive vice-president. 

Chew stated the breaking up of 
monopolies has been an objective 
of the AFC since its inception six 
years ago. Legitimate competition, 
such as banks and insurance com- 
panies, and also the type of com- 
petition given by unlicensed direct 
dealers and loan sharks, must be 
faced by finance companies, he 
added, and those in the finance 
business must become more ef- 
ficient as well as adopt high 
standards of operation. He denied 
that finance companies are in 
competition with insurance com- 
panies, as charged by the latter. 

A uniform license law to elimi- 
nate unethical practices was 
recommended by Arthur W. New- 
ton, vice-president of the First 
National Bank of Chicago. He de- 
clared that such a law should pro- 
duce desired results in weeding out 
those who deviate from standards 
that retain public confidence. 

The meetings brought out a 
considerably larger crowd than a 
year ago. One of the drawing 
cards was Elliott Roosevelt, son of 
the President, who spoke on 
“America Looks Ahead.” 

Other speakers and their sub- 
jects were: Dr. Melchior Palyi on 
“What the War Will Do to Ameri- 
can Business;” Clarence L. Lan- 
den, president of the National 
Assn. of Finance Companies, on 
“Extension of Wholesale Credit;” 
A. J. Blasco on “Cost Analysis for 
a Finance Company;” Owen L. 
Coon on “Employe Bonus Plans;” 
George W. Omacht on “Insurance 
on Financed Automobiles;” Bar- 
clay Acheson on “We Think .. .;” 
John H. Lander on “Solve Your 
Operating Problems—Or Sink;” E. 
M. Morris on “Latest Trends in 
State Legislation,” and Dr. David 
Friday on “The Outlook Regard- 
ing Interest Rates.” 

A banquet Thursday evening 
followed the convention, with danc- 
ing and a floor show as added at- 
tractions. 


Armand Fournier 
MONTREAL.—Armand Fournier, 46, 


proprietor of Fournier Automobile 
Enrg., died Nov. 2 at Notre Dame 
hospital here. 


AMONG THE EXHIBITS at the National Motor Truck Show at Na 
Cnlenge, is this Bendix-Westinghouse display. The show will run 


Nov. 


NO WONDER the wheels turn ’round with two beauties in the middle. Shown 
are the new Fruehauf wheels on display at the National Motor Truck Show. 
e right Marie Keenan. 


At the left is Harriet Lenehan and at 





BUDA LOVONA lightweight diesel engine as displayed at the National Motor 
Truck Show. Harriet Lenehan on the right and Miss Marie Keenan are in- 
specting the new engine. 





“MOTOR TRUCKS are so clean, you can drive them in an afternoon dressy" 
says Harriet Lenehan. She is seated in the new Mack model EF truck, be 
shown at the National Motor Truck Show. 





Detroit Car Sales 
' Double Last Year; 
Truck Total Leaps 


DETROIT.—October new car 
registrations in Wayne County 
more than doubled sales in the cor- 
responding period of 1938, while 
new truck sales showed an even 
greater increase. 


New car registrations totaled 6,-| Bq 


At National Truck Show... 





|881 for the month, which contrasts 
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with 2,976 in the same period las 
year. Sales in the first 10 months 
of this year total 62,936 units as 
against 24,058 in the same period 
of 1938. 

A total of 458 new trucks were 
registered in the county last month, 
comparing with 146 in October las 
year. 
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For a fresh automotive viewpoint 

read George M. Slocum’s “A Word in 
ge 
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v EMA Completes Program For Annual Convention 


eonator Brid 
















CAGO.—With Senator Styles 
- of New Hampshire, toted 
cipal speaker, Motor and 
jpment Manufacturers Assn. 
announced the complete pro- 
1m for its annual convention 

Dec. 11-16. Official headquar- 
, will be at the Blackstone 


s, whose subject will be 
wistanding National Issues,” will 
at the annual banquet Dec. 


following is the complete pro- 


@NDAY, DEC. 10—7 p. m, 
motive Boosters Club Interna- 


it. Car Sales 
Up Sharply in 


New Orleans 


NEW ORLEANS. — With intro- 
tion of new models here, new 
sales rose in October after sev- 
n) months of low registrations. 

tions for the month 





y. Inability of Chevrolet dealers 
obtain cars was said to have 
ented higher volume, and to 
e resulted in Chevrolet falling 
third place in local deliveries. 
fhe standing in sales here (Or- 
parish) for October follows: 
Plymouth, Chevrolet, Buick, 
re, Oldsmobile, Pontiac, Hud- 
Packard and Mercury. 


, 
| 


ther Tire Firms 
Follow Price Cut 


.— B. F. Goodrich 
and the Firestone Tire and 
ber Co. have made reductions 
consumer list and wholesale 

ces for tires and tubes about in 
e with those put into effect Nov. 
by Goodyear Tire and Rubber 


While United States Rubber Co. 
not changed list prices, dealers 
Cleveland say they are receiving 
tional discounts which will 
e wholesale prices on a com- 
itive basis with those of the 
three major rubber manu- 
tturers. 


hed 554, highest figure since | Co 


ges Is Listed 
As Chief Speaker at Session 


tional annual banquet. Sherman 
Hotel Bal Tabarin room. 
MONDAY, DEC. 11—10 a. m., 
MEMA Credit Department Group 
CRP, Sherman Hotel; 4 p. m., 
MEMA Credit Department Export 
Group, Palmer House; 5 to 9 p. m., 
Old Timers’ Club open house, en- 
tertainment, Hotel Sherman. 
TUESDAY, DEC. 12—9 a. m., 
MEMA board of directors meeting, 
Blackstone Hotel; 1 p. m. MEMA 
Credit Department board of gov- 
ernors meeting, Sherman Hotel; 
6:30 p. m.,. MEMA members’ recep- 
tion, Blackstone Hotel, Crystal ball- 
room lounge; 7 p. m.. MEMA mem- 
bers’ annual business meeting and 
informal dinner, Blackstone Hotel 
Crystal ballroom. Speaker: Styles 
Bridges, U. S. senator from New 
Hampshire, on “Outstanding Na- 
tional Issues.” Introduction of new 
directors by President Brisbin: R. 
B. Davis, Raybestos division of 
Raybestos-Manhattan, Inc.; E. A. 
Hall, Hall Mfg. Co.; H. R. Kerans, 
K-D Lamp Co.; C. W. Reeve, 
Kraeuter & Co.; E. J. Rich, Simoniz 


WEDNESDAY, DEC. 13—10 a. 
m., MEMA Light & Signal Man- 
ufacturers Group meeting, Con- 
gress Hotel, MEMA Credit Depart- 
ment Group CJ, Sherman Hotel; 
7 p. m., Overseas Automotive Club 
annual reception and dinner, 
Palmer House Red Lacquer room. 
THURSDAY, DEC. 14—6:30 p. 
m., Automotive Affiliated Repre- 
sentatives directors meeting, Black- 
stone Hotel; 8:30 p. m., Automotive 
Affiliated Representatives mem- 
bers’ meeting, Blackstone Hotel. 


GM Declares.$1.25 


Dividend on Common 

NEW YORK.—Directors of 
General Motors Corp. last week de- 
clared a dividend of $1.25 per share 
on outstanding common stock, pay- 
able Dec. 12, 1939, to stockholders 
of record Nov. 16, 1939. 

The regular quarterly dividend 
of $1.25 per share was declared on 
the $5 preferred stock, payable 
Feb. 1, 1940, to stockholders of rec- 
ord Jan. 8, 1940. 


ith Hudson at Chicago... 








°02 Model Truck 
Heads Parade 


In New Orleans 


NEW ORLEANS.—Led by a 37- 
year-old Renault truck still used 
daily here, a “Wheels of Progress” 


parade of truck and motor freight 


vehicles was held here last week 


to celebrate the past 20 years of 


truck transportation improvement 
in Louisiana. 

Behind nearly a dozen veteran 
vehicles, with more than 30 years 
of service to their credit each, were 
more than 100 latest type com- 
mercial vehicles carrying signs 
stressing the speed, value, economy 
and safety of motor truck trans- 
portation. 

The parade was arranged by B. 
H. Grayson, manager of the newly- 
formed Louisiana Motor Transpor- 
tation Assn. 


OUT OF 


and 


OUT OF MIND 









STUDEBAKER CORP. honored four outstanding dealers in the New England 
organization recently at a luncheon in Boston, and omg them with silver 


trophies two feet high, to by winged victory statues. They were state win- 
ners a two-month "content. Winners were, "lett to right, 


ces Hughes 
Hughes Motors, Ine., Laconia, N. = Everett Tefft, P Auto Sales, Wes 
Warwick, R. a Dominic cae ae 

. Me 


rley Motors, Inc., Boston, and E. 8. 
Marden, Marden Motor Co., Augus 


pointment of I. C. Moreau as his as- 
sistant. Moreau’s duties will be con- 
fined to engineering work in the com- 
pany’s hoist and body division. 


Moreau Joins Gar Wood 

DETROIT.—L. 8. Wood, vice-presi- 
dent in charge of engineering for Gar 
Wood Industries, Inc., announces ap- 


SIGHT 
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HUDSON OFFICIALS explore the mysteries of the television camera, one of 
t features at the Ghieewe automobile show. Left to right are W. A. James, 
dson advertising and merchandising manager; W. E. Butler, Chicago terri- 
ty distributor, and C. G. Beeching, Midwest sales manager for Hudson. 


| 
| 


ae ver | 





CARLOAD OF HUDSON executives at the Chicago show. Left to right, C. BR. | 

ns, regional manager, Chicago territory; W. A. Baker, used car manager; 
‘orge H. Dow, manager, fleet sales; James, advertising and merchan- | 
isin manager; C. G. Beeching, Midwest sales manager, and W. E. Butler, 
t ident of Butler Motors, Inc., Hudson distributor for northern Illinois, who 
Ports sales at the show more than double those of a year ago. 














25 YEARS 
ole 
SERVICE TO 


EA 





One specification a manufacturer doesn’t have to think about after 
it is once included is the Bendix Drive. And it's rare indeed that 
a car dealer has occasion to render any kind of maintenance ser- 
vice on a Bendix Drive to the car’s first owner. 

For, year after year through billions of effortless starts the 
Bendix Drive has proved its reliability. Small, hidden away out 
of sight it is truly out of mind as well. 

Yet because of this very fact, the Bendix Drive makes one of the 
most important contributions to owner satisfaction. Although fre- 
quently improved as to design and operation, no better principle 
of engine starting has ever been discovered. Adaptable to every 
type of starting control, the Bendix Drive automatically takes 
hold, starts the engine, lets go— meanwhile protecting the starter 
from damage in case of inadvertent operation. 

For 25 years now, manufacturers have relied upon the reliabil- 
ity of the Bendix Drive. Never have they found their trust mis- 
placed. On this reputation we who make the Bendix Drive solicit 
your business for original equipment. 


ECLIPSE MACHINE DIVISION 
BENDIX AVIATION CORPORATION 
ELMIRA, NEW YORK 
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Uz S. Motorists to 


STUDEBAKER’S SALES manager visits with friends. Second from the left is 
C. Scott Fletcher, sales manager of Studebaker, visiting with friends at Stude- 
baker’s press dinner, prior to the preview of the Chicago automobile show. At 
the left is L. S. Morrin, assistant branch manager for Studebaker in Chicago; 


third from left is James Payton, of Milwaukee Journal, and at the right is F. L. 


Beelby, Studebaker branch manager. 





AT STUDEBAKER DINNER. Here are Wallace Bates, of Chicago Tribune; 
Thomas Furlong, financial editor of the Tribune, and Paul G. Hoffman, Stude- 


baker president, at Studebaker dinner. 





HERE IS Chris Sinsabaugh, editor of Automotive News, chatting with friends 


at Studebaker’s 


ress dinner. In the center is Courtney 


Johnson, sales super- 


visor of Studebaker, and Roy Keeling, vice-president of Studebaker Sales Corp. 


of Chicago. 





Service Wholesale Trade 
Rises One Billion Over ’38 


Special to Automotive News 
HINGTON. — Secretary of 
Commerce Harry L. Hopkins an- 
nounced last week that the total 
dollar volume of service wholesale 
trade in the United States during 
the first nine months of this year 
aggregated $15,000,000,000, an in- 
crease of $1,000,000,000 over the 
corresponding period of 1938. 
Hopkins called attention to the 
accelerated rate of improvement in 
wholesale business as attested by 
the fact that half of the billion 
dollar gain at the three-quarter 


Colo. License 
Collections Set 


* . 
All-Time High 

DENVER.—Motor vehicle li- 
cense collections in Colorado the 
first nine months of 1939 exceeded 
the total for any previous year in 
the history of the state, according 
to George E. Saunders, secretary 
of state. 

Revenue from this source up to 
Oct. 1 totaled $2,226,508, represent- 
ing license fees on 303,319 pas- 
senger cars and 31,081 trucks, trail- 
ers and motorcycles. The previous 
high collection figure was $2,215,- 
830 in 1937. 

License collections in Denver the 
first nine months this year 
amounted to $629,959 as compared 
with $611,005 for 1938. 


point was accounted for during 
July, August and September as 
compared with $300,000,000 in the 
second quarter, and $200,000,000 in 
the first. 


An important factor in the third 
quarter gain was a much greater 
than seasonal increase in Sep- 
tember, when wholesalers’ sales 
were 16% percent above the Sep- 
tember, 1938, volume, in contrast 
with an average gain of 7 percent 
for the three preceding months. 
This September spurt, it was said, 
undoubtedly was associated with 
the outbreak of the European war 
at the beginning of the month and 
resulted from anticipated increases 
in demand and prices. 


Accumulation of inventories was 
relatively small in the wholesale 
channel where stocks at cost value 
at the end of September were less 
than 3 percent above a year ago 
level, a figure which followed the 
gradual upward movement of the 
summer months and which prob- 
ably was fully accounted for by 
the September price rise. 


It cannot be concluded from this 
that there was no speculative pur- 
chasing on the part of wholesalers 
during September, because’ the 
amount of their advance purchase 
commitments with manufacturers 
is not known. It is also true that 
retailers stepped up their pur- 
chases very rapidly during Sep- 
tember, which served to draw 
down wholesalers’ stocks. 


Total Expected 
To Exceed 1929 
By 70 Billion 


NEW YORK.—Marking a gain 
2f 70 billion miles over the total 
for prosperous 1929, the Thanks- 
ziving period now approaching | 
finds the American people about | 
to complete 250 billion miles of 
motor transportation for the year. 


| 

Two million more people are op- 
erating passenger cars today than 
in the lush days of ’29, according 
to the forthcoming issue of “Auto- 
motive Facts,” published by the 
Automobile Manufacturers Assn. 
Almost a million more trucks are 
serving the farmer and business 
man. In a country which owns 
nearly 70 percent of the world’s 
automobiles, two out of every three 
families in the United States now 
own a private car. 


To the motorists using their cars 
daily for business and pleasure, as 
well as to the six and one-half 
million people who look to the 
automobile industry for support, 
this expanded service obtained 
from the nation’s motor transport 
system, represents an important 
reason for giving thanks. 


More lasting cars at lower prices, 
combined with a greater opportun- 
ity for using the vehicles, have 
made possible the expansion of | 
ownership which has come about 
in a period of reduced national in- 
come. 

A vast step-up in operating effi- 
ciency of trucks and buses during 
the past decade has met the de- 
mand for economy in depression 
times and opened up new sources 
and markets for goods. This has 
contributed to reduced prices for 
many types of useful items, put- 
ting them in reach of millions of 
families formerly doing without 
them. 


Glendale Dealers 
Stage Successful 


Outdoor Show 


GLENDALE, Calif—Members of 
the Glendale Motor Car Dealers 
Assn. sponsored an _ out-of-doors 
automobile show on the street in 
the main section of the downtown 
area recently. Sixteen dealers ex- 
hibited 160 cars in the show. 


Through the co-operation of city 
officials, four blocks in the main 
business section were closed to 
traffic at 5 p.m. each of the two 
days. The streets were cleaned by 
the city, and the cars were driven 
in by the dealers for exhibit. 
Streets were brilliantly lighted. 

In conjunction with ‘the show, 
through the co-operation of the 
Chamber of Commerce, Junior 
Chamber of Commerce, Glendale 
Merchants Assn. and Glendale In- 
dustrial Assn., products manufac- 
tured in Glendale were displayed 
by merchants in their show win- 
dows. The combined co-operation 
of these organizations resulted in 
widespread interest and it is esti- 
mated that 30,000 persons attended 
the automobile exhibit. 

Management of the show was 
vested in Robert C. Paulsen, Buick 
dealer, as chairman of a com- 
mittee appointed by Lyman P. 
Clark, president of the local as- 
sociation. 


Six Transport Firms 
Form New System 


PORTLAND, Ore.—“Freight- 
Ways,” one of the nation’s largest 
over-the-highways trucking sys- 
tems, has been formed by six mo- 
tor transportation companies, in- 
cluding Consolidated Freightways 
of Portland. 

The new transcontinental line, 
besides Consolidated, includes Ca- 
nadian Freightways, Lethbridge, 
Alberta; Garrett Transfer & Stor- 
age Co., Pocatello, Ida.; Inter- 
state Motor Lines, Salt Lake City; 
L. J. Russell Transportation Co., 
Douglas, Wyo. and Salt Creek 
Transportation Co., Casper, Wyo. 


To feel the pulse of the industry, 
consistent reading of Automotive News | 
is a necessity. 
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Drive 250 Billion Miles in 19394,, 


Nash at Chicago Show. . . 


NASH OFFICIALS pause to discuss the new models on display at the Chi- uD 
cago automobile show. Left to right, E. J. Reeser, of Nash promotion depar.# 
ment; A. BR. Boscow, assistant to the general sales manager, and N, EF. ahl- MOK 
berg, vice-president in charge of engineering. 


W. A. BLEES, left, sales manager of Nash, visits with C. W. Nash, center,Botember 
= automobile manufacturer, and Spencer Honig, president of Nash Cali- ks thi 
o sales and service meetings in Southern California. 
crease in Nash sales nationally. 
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PAGE GIRLS at the Chicago automobile show salute a white Nash convertible, lillys. 
one of the features at Nash’s show exhibit. 


Car Salesmen Are Advised 
To Alter Selling Techniques|— 


CHICAGO.—Current automobile | 
shows have demonstrated more/| this change in attitude on the part 
clearly than ever before the need! of car buyers is the relatively ne¥ 
for new selling techniques on the|dominance of women in the fie 
part of automobile salesmen, ac-| of automotive buying,” he said} 
cording to A. R. Boscow, assistant|“And salesmen can’t answer 4 irkansas 
to Nash’s general sales manager,| woman’s questions by thumbing # ———— 
in addressing Nash’s Chicago sell-| facts book.” —— 
ing force last week. | He advised car salesmen to brush 
_“The salesman who depends en-| up on current style trends in vatt 
tirely upon his mechanical knowl-| ous fields, study fabrics and ele- 
edge of the car he is selling is due | ments of color harmony, and above 
to be left far behind,” Boscow as-| all, to give more attention to com: | 
serted. “Automobile buyers today|fort and pleasure factors. \West Virj 
are not only interested in technical —_——_—————- ' 
specifications, but they want to| ‘Dealers Tell Me,” by William © | Totay 
know about style trends, fabrics, | Callahan, is an open forum for the "| tor Oct 

| 0 


, ression of dealers’ opinions. 
color harmony and comfort. pears weekly in Automotive News io hee 


“One of the principal causes of — 
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39 issemblies Continue to Rise, Hitting 92,005 forWeek 








AN's Production Estimate 
WEEKS ENDED NOV. 11, NOV. 4 


(U.S. and Canada Only) 
Jan.1 Jan.1 
Week Same Week Oct. to to 
Ended Week Ended Total Nov. 12 Nov. 11 
Nov.11 1938* Nov.4* Revised 1938*  1939* 
tenes 45,750 39,364 43,662 136,566 882,518 1,169,986 
Phases 27,000 22,350 25,100 64,540 555,702 697,410 
oeecereeseres 7,200 6,496 7,858 + «29,485 + 130,973 191,648 
Seeesesecess 5,500 4,650 5,318 19,105 67,220 131,832 
ve seeees 4,300 4,743 4,666 18,421 59,675 119,686 
1,250 1,125 1,225 5,065 18,943 29,415 
Sete s keke 25,250 14,300 28,625 88,110 486,369 762,022 
ass 54 22,000 12,215 20,500 77,500 465,571 667,707 
Saeiice « in 5 2,700 1,560 2,600 8990 5,070 75,350 
550 525 525 1,620 15,728 18,965 
--+. 19,290 ...» $5,040 407,812 620,942 
$ 11,450 $ 20,600 240,878 311,370 
Cece eeeees t 5,150 t 8,725 97,529 196,596 
Peweetvisse% t 1,475 t 3,390 40,681 65,201 
esate 0 0-8 ¢ 1,215 ¢ 2,325 28,224 47,775 
460 1,466 2,585 10,641 40,392 90,772 
. nMDSONT ........... 3,250 2,525 3,159 138,382 43,073 67,040 
dopa dinadanse 3,000 1,550 ©2984 «11,680 444,363 += 58,821 
odes 00 6.00.46 1,920 1,184 1,900 2,690 23,791 54,563 
LLYS-OVERLANDt 2,175 4168 1,377 4,709 10,091 19,082 
tees + 225 t + 2,719 3,289 
ne dbéivuss t 30 t 189 2,894 2,587 
beans 0% ¢ 30 $ t 297 770 
8,200 6,750 8,100 29,500 151,482 226,486 
renee ore 92,005 87,182 87,342 332,507 2,045,296 3,076,360 





. tIncludes trucks. tClosed. 



























SHINGTON.—The depart- 
of commerce reported last 
that exports of automotive 
ucts during September had a 
tion of $13,114,575. This figure 
18 percent under the August 
and 12 percent below the 
28,052 recorded in September 
year. 


lowered activity in the ex- 
field was not unexpected in 
ptember, inasmuch as this month 
ks the change-over period to 
models and production natur- 
y is at a minimum. Furthermore, 
ew department pointed out, the 
wrbed conditions in Europe 
hed the breaking point during 
® period under review, and this 
ation contributed temporarily 
fa lessened foreign demand for 
tomotive vehicles, parts and ac- 
ories. 

Shipments of passenger cars 
mbered 4,374 units, worth $2,- 


enter, 
| Cali- 
fornia. 


Plant Activity 


M66 6.6605 steady; 7,200, five days 
-LaSalle steady; 1,250, five days 
...rise; 27,000, five days 
Kbwk aie a mnind om ee ae closed 


Ga ee mate hedaman eae closed 
Sew ei steady; 3,250, five days 
Sa arab’ Saal ui'a hain akin Bs 6 a closed 
sens steady; 550, five days 
hens oa steady; 1,920, five days 
mobile. .steady; 4,800, five days 
ee rise; 3,000, five days 









tomotive Export Volume 


Dips 18% During September 


778,205 as compared with 3,874 and 
$2,316,439 in August. Truck exports 
totaled but 3,310 units, having a 
valuation of $2,501,592 as against 
7,585 and $8,590,989 during the pre- 
vious month. Miscellaneous auto- 
motive products declined from the 
August total of $8,590,989 to $7,834,- 
778 during the current month. 

Canada, Australia, Union of 
South Africa, Argentina and Mex- 
ico represented the chief countries 
of destination for American pas- 
senger cars, while Australia, Japan, 
Syria, Argentina and the United 
Kingdom were the leading pur- 
chasers of commercial units during 
September. 


Steel Production 
Breaks Records 
At Youngstown 


YOUNGSTOWN, O.—Several 
steel production records were 
broken, employment rose, payrolls 
neared record highs and retail 
business showed healthy gains as 
general business moved upward in 
the Youngstown district during 
October. 

Steel production reached a peak 
of 95 percent of capacity for a few 
days, was never lower than 86, and 
averaged 91. 

Operators of the district re- 
vealed there is still no statement 
of first-quarter prices, and the de- 
lay bolsters belief that advance 


‘Revised Estimate 
| Places October’s 


Total at 332,507: 


By Pete Wemhoff 
Associate Editor 

DETROIT. — Continuing to rise 
despite the Chrysler Corp. tieup, 
car and truck assemblies touched 
92,005 units last 
week. In the 
previous week 
production to- 
taled 87,342 
units while in 
the comparable 
period of last 
year the figure 
was 87,182. 

The revised 
estimate on 
October’s total 
assemblies is 
332,507 cars and 
trucks, which 
contrasts with 
215,276 units in 
October last 
year and 192,- 
672 vehicles in 
September of 
this year. Ear- 
lier automobile 
shows this year 
accounted for 
the big increase 
over last year, 
but the total 
was amassed 
despite the 
closing of 
Chrysler plants 
for most of the 
month. 

General Mo- 
tors’ group to- 
tal for last week is estimated by 
Automotive News at 45,750 cars 
and trucks, a gain of about 2,000 
units over the 43,662 vehicles 
turned out in the previous week. 
In the comparable period of last 
year GM divisions accounted for 
39,364 units. All GM _ divisions, 
operating on a five-day work- 
week, showed increases last week, 
the biggest gain being noted by 
Chevrolet. 

Assemblies also continued to 
rise in Ford divisions, including 
Mercury and Lincoln-Zephyr. Last 
week’s total is set at 25,250 cars 
and trucks, which compares with 
23,625 units in the previous week 
and 14,300 vehicles in the same 
week of 1938. All divisions are 
operating five days. 

Paced by Hudson and Packard, 
the independent producers last 
week continued to gradually boost 
operations. Willys-Overland in- 
creased its schedules considerably, 
while Studebaker and Nash held 
to previous levels. Bantam, lack- 
ing materials, expects to resume 
Nov. 20 


Morse Named Head 


Of Manchester Dealers 
MANCHESTER, N. H.—(UTPS). 
—Charles H. Morse has_ been 
elected president of the Man- 
chester Automobile Dealers’ Assn., 
succeeding J. Harrison Cavanaugh. 
Other officers include Ned Morse, 
vice-president and Walter Mc- 












































































































Passenger Car Registrations 
Nine Months plus Six States for October 


Oct. 








to Oct. 1939 1988 Unit 
Date Pos. 1939 Pos. 1938 Pos. Gain 

i Ce 1,965 4 450,721 1 339,405 1 111,316 
Ford Saw eehve soe eisw. raw 2,868 2 358,574 2 284,275 2 74,299 
Plymouth .........-.0005 $3,684 1, 286278 3 191,645 3 94,633 
Dodge ....cccccccsscceces 1,434 5 150,900 4 73,543 5 77,357 
BEG 66600 Vis s0 were ee ebn 2,328 3 146353 5 111,854 4 34,499 
POUND: esc oceevvsreevenes 1,352 6 110,759 6 67,057 6 43,702 
CFIARINOWO cei sc ec ssc sens 1,250 7 100897 7 64,097 7 36,800 
DOME vce cee ccnsan 922 8 59,843 8 27,170 11 32,673 
CHIYSIOP ..cceccccsesscees 613 11 52,508 9 33,770 9 18,738 
PROPCUTY cc cvecsossccevses 414 14 47,848 10 3 ...--  — evens 
DIO: Sitr crew e eres 444 13 42,735 11 25,927 12 16,808 
a ee oe 475 12 40,621 12 24,760 13 15,861 
rere 842 10 39,734 18 35,969 8 3,765 
PEE We cieeiascvrvecees 857 9 39,130 14 29,142 10 9,988 
Cadillac-LaSalle ......... 276 15 25,114 15 17,502 14 7,612 
SE Ng vowert Ne 00 esas 106 16 14,749 16 12,857 15 1,892 
Willys-Overland ......... 123 17 9,069 17 10,015 16 946* 
SPEED. 6 06i0.006sbeon0e8 10 18 3,420 18 3,251 17 169 
Hupmobile ..............- 6 19 873 19 878 18 5* 
Miscellaneous ............ 8 2,527 1,125 1,402 

BOG. i cisccscesccceses 19,977 1,982,653 1,354,242 628,411 
*Loss 





October Car Sales Expected 
To Top 1938 by 70 Percent 


DETROIT.—Greatly increased 
automobile buying in October is 
reflected in R. L. Polk & Co. re- 
ports from the nation’s 114 princi- 
pal cities covering the first 23 days 
of the month. 

On the basis of these preliminary 
returns, registrations last month 
are expected to show a gain of 
about 70 percent over registrations 
in October, 1938. The increase is 
due in part to generally improved 
conditions in the automotive field; 
although the earlier introduction 
of many cars this fall has also had 
a stimulating effect on October 
sales reports. 


All sections of the country 
share in the increased sales activ- 
ity reported for October with the 
East North Central States (Illi- 
nois, Indiana, Michigan, Ohio and 
Wisconsin) leading the way with 
an estimated gain of 103 percent. 

Next in line are the East South 
Central States, up 86 percent, and 
the Middle Atlantic States, up 77 
percent. 

Other sections are expected to 


GMC Truck Sales 
- 

Up Sharply in Oct. 

PONTIAC.—Truck sales to con- 
sumers in the United States by 
General Motors Truck and Coach 
during the third period of October 
were 297 percent larger than in the 
third period of October a year ago, 


it is announced by J. P. Little, vice- 
president directing sales. 


“Retail sales for the year to date 
shows a 69 percent increase over 
1938,” Little said. 


Winter Closing Hours 


ST. PAUL, Minn.—Automobile deal- 
ers of St. Paul have adopted new win- 



























show October increases as follows: 
New England, 48 percent; West 
North Central, 48 percent; South 
Atlantic, 59 percent; Mountain Re- 
gion, 61 percent and Pacific Re- 
gion, 40 percent. 
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PLATING BY NICKEL’S HELP 





When you compare new 1940 
models, remember that gleaming 
chromium plate so evident on ra- 
diator grilles, hardware, interior 
and exterior fitments of every 
kind, depends upon the protection 
of an under coating of Nickel. 
Decorative plating usually con- 
sists of chrominum underlaid 
with a protective coating, mainly 
Nickel. An idea of what electro- 
platers mean by a thick coating 
can be had from the fact that best 
quality automobile coating com- 
prises a total thickness of about 
-001-.062 inch. To facilitate rapid 
and economical deposition of a 
dense, bright, thick coating of 
Nickel, the industry recently de- 
veloped new type of plating an- 
odes. These high carbon anodes 
are rolled bars, instead of castings, 
as formerly. A most important 
characteristic of these “rolled car- 
bon anodes” are precise uniformity 
of structure and composition to 
assure that coat- 
ings are always 
standard quality. 


























Sh ceseIMaaRenaeee closed | would be neither _ Sweeping nor | Gregor, secretary-treasurer. ter closing hours, which went into ef- INTERNATIONAL 
.steady; 5,500, five days|large. Operations in the greater; Morse is owner of the Charles oe — Bag ies through Fri- NICKEL COMPANY 
iebaker. steady; 2,460, five days| Youngstown area remained un-|H. Morse Motor Co. (Dodge- | d8vg dealers. wi ee Sundays ane 
ible, Millys......... rise; 2,175, five days changed last week at 92. Plymouth). tablishments are ‘closed all d INC. New York, WY. 
ee * 
New Passenger Car Registrations, 6 States for Oct., 1939-1938 
Figures supplied by R. L. Polk & Co., New Jersey Motor List Co., and for New York metropolitan area by Sherlock & Arnold 
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Chrysler-C1O Parl 


State Denies ‘Jobless’ Pay 
To Over 55,000 Idle Workers 


(Continued from Page 1) 


ployment 


benefits to Chrysler , company officials. The decision to 


workers who are now unemployed | deny benefits was made on the 


as the result of the strike. : 

Up to now the union had main- 
tained that speedup in the Chrys- 
ler plants had led to the slowdown 
and that the men were than locked 
out. Under the Michigan unem- 
ployment insurance law, workers 
engaged in or supporting a labor 
dispute are ineligible for insur- 
ance payments. The reason for this 
is to prevent strikers from using 
such payments to carry on a 
strike. 

Early in the dispute Richard T. 
Frankensteen, CIO-UAW official, 
had stated that the union was us- 
ing the tactics of a strike but was 
still calling the stoppage a lockout. 

The Michigan Unemployment 
Compensation Commission’s de- 
cision was as follows: 

“In a decision handed down to- 
day the Michigan Unemployment 
Compensation Commission, in ac- 
cordance with the provisions of the 
act, declared ineligible for unem- 
ployment compensation approxi- 
mately 50,000 workers involved in 
the current UAW -CIO-Chrysler 
Corp. dispute. 

“The decision to deny benefits 
came after a thorough and com- 
plete investigation and hearings 
given to both the unions and to 


Employment Shows Gain 


In St. Louis Car Plants 

ST. LOUIS.—St. Louis’ automo- 
bile plants, the Chevrolet and 
Fisher Body divisions of General 
Motors Corp. and the Ford Motor 
Co. are operating with more em- 
ployes this fall than a year ago. 
At the Ford plant 800 men have 
been working in the assembly line 
for several weeks, about 100 more 
than a year ago. 

Chevrolet and Fisher Body 
plants are rehiring many employes 
laid off during the slack season, 
and officers at the two plants 
stated that improved business con- 
ditions warrant more will be re- 
hired. 


Jt 


FISHER BLOG. 


ABINGTON 


Br NEAR YOUR 
“CALLS” IN DETROIT 


Stop at the Abington, De- 
troit’s finest “uptown” ho- 
tel. Only five short blocks 
from General Motors, 
Fisher and New Center 
Buildings. Three miles 
closer to Dodge, Chrysler 
(H.P.) and Packard plants. 
Complete service. Dining 
Room. Free parking. 
Cabs. Bus service at both 
ends of block. Large 
rooms with bath from 
$3.00. Monthly rates from 


$60.00. 


ABINGTON 


Wuuum J. Bayer, Pres. and Mgr. 
700 SEWARD AVE. (Nr. 2nd Blvd.) 
DETROIT 


basis of disqualifying provision of 
the Michigan Unemployment Com- 
pensation Act providing that ‘An 
individual shall be disqualified for 
benefits for any week with respect 
to which his total or partial un- 
employment is due to a labor dis- 
pute actively in progress in the 
establishment in which he is or 
was last employed.’ 


“In a three to one decision, con- 
curred in by Harry A. McDonald, 
chairman, Dr. Robert M. Ashley 
and James C. McCabe, with Com- 
missioner John Reid dissenting, the 
commission resolved that the total 
or partial unemployment of in- 
dividuals involved in the UAW- 
ClIO-Chrysler dispute is due to a 
labor dispute actively in progress 
in the establishment in which 
those individuals are or were last 
employed. The resolution further 
provided that such workers were 
directly involved in the labor dis- 
pute by virtue of having volun- 
tarily stopped working in concert 
with fellow workers other than at 
the direction of their employer or 
are participating, financing, or di- 
rectly interested in the labor dis- 
pute and are consequently dis- 
qualified as prescribed in section 
29 of the Michigan Unemployment 
Compensation Act as amended. 


“The decision is mandatory upon 
the commission under the terms of 
the Unemployment Compensation 
Act itself. A statement of policy as 
contained in the Unemployment 
Compensation Act declares that 
involuntary unemployment is a 
subject of general interest and 
concern; that economic insecurity 
due to unemployment is a serious 
menace to health, morals and wel- 
fare of the people; that it is the 
purpose of the unemployment com- 
pensation program to _ provide 
benefits for periods of unemploy- 
ment, thus maintaining purchas- 
ing power and limiting the serious 
social consequences of relief as- 
sistance, that the general welfare 
of the people of the state requires 
the setting aside of unemployment 
reserves to be used for the benefit 
of persons unemployed through no 
fault of their own. 

“To effect the limitations im- 
posed by the Unemployment Com- 
pensation Act itself that benefits 
are intended for workers unem- 
ployed through no fault of their 
own the act provides, in addition 
to benefit eligibility provisions, a 
series of conditions that disqualify 
from benefits certain workers. The 
commission took the stand that as 
trustees of a fund involving the 
rights of 1,500,000 workers, their 
only decision could be made in the 
light of the law itself.” 


S. C. Tag Sales Up 


COLUMBIA, 8S. C.—Sales of new 
automobile license tags through Oct. 
81 totaled 154,934, compared with 135,- 
969 sold during the same period last 
year, it is announced by the motor 
vehicle division of the state highway 
department. 
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eys Continue in 5-Week-Old Strik 





TALK IT OVER at Chicago show. Harlow H. Curtice, left, Buick president 
and general manager, discusses features of the new ‘“‘Unisteel” turret top Fisher 


bodies of the 1 
William S. McLean 


General Motors cars at the Chicago automobile show with 
» director of advertising for Fisher Body. Use of ‘‘Foamtex”’ 


in the seats is one of the many innovations this year. 





NADA and Chrysler Dealers 


Form Emergency Committee 


(Continued from Page 1) 


it affects automobile dealers, Hor- 
ner said: 

“Dealers have rights, too. Pro- 
duction lines stand still while labor 
and management clash. Meantime, 
automobile dealers are made in- 
nocent victims of a prolonged dis- 





Lycoming Assets 
Sold to Aviation 


SOUTH BEND.—Sale of sub- 
stantially all assets of the Lycom- 
ing Mfg. Co., Williamsport, Pa., to 
the Aviation Corp. of New York, 
has been approved by Judge 
Thomas W. Slick in United States 
district court here. 


According to the agreement the 
Aviation Corp. will issue 206,000 
shares of its common capital stock, 
valued in the market at about $1,- 
493,500 or $7.25 a share, to the Ly- 
coming company in payment for 
the Lycoming assets. In addition, 
Aviation Corp. agrees to as- 
sume all liabilities of the Lycom- 
ing company incurred after reor- 
ganization proceedings were 
launched. in federal court. 

The Lycoming company was 
named as a subsidiary debtor in 
the federal reorganization of the 
Auburn Automobile Co. 





Record Buyers, Crowd 


Attend Northwest Show 
PORTLAND, Ore.—The North- 
west Automobile Show, held at the 
Pacific International Livestock Pa- 
vilion, brought out a record crowd 
not only of viewers, but large num- 
bers of real prospects and buyers. 
Featured entertainment was 
“Paramount on Parade” with head- 
liners Parkyakarkus, Fred Keat- 
ing and Wini Shaw. 





Z ERING, vice-president in charge of research of General 
won = °. ae Otic Peabody Swift, assistant to the publisher, Life 
Conference 


Magazine, at the higan-Life 
Arbor, Mich. 


concluded last week-end in Ann 


pute which has cut off their source 
of supply and left them with busi- 
ness failure staring them in the 
face through no fault of their own. 


“The belligerent factions have 
justifiable claims in the contro- 
versy, but dealers have rights too 
and should not be penalized for a 
situation in which they have no 
voice. Throughout the nation, the 
business of Chrysler dealers has 
been placed in jeopardy, and they 
are counting losses which to them 
are far greater than the cost to 
labor or the manufacturer. 


“Dealers are restricted to one 
source of supply. When they are 
forced to curtail operations, it 
means a loss not alone to them 
but to the men who are laid off for 
lack of work to do. 


“In the final analysis, automo- 
bile dealers are the real source of 
all income that pays the wages of 
automobile workers as well as fac- 
tory salaries and _ stockholders’ 
dividends. 


“The state of affairs in which 
the industry finds itself lays em- 
phasis on the need for a re- 
habilitated legal machinery to pro- 
tect those who are caught in the 
net of circumstances from which 
they have no recourse. 

“Dealers are urged to lay their 
case before the bar of public 
opinion. From their government 
representatives they have a right 
to demand a commonsense ap- 


praisal of their position and be, 


given remedial action.” 


Wis.-Minn. Truck 
War Halted Till 
Parley Is Held 


ST. PAUL, Minn.—A truck war, 
waged last week by Minnesota and 
Wisconsin authorities, is supposed 
to have started when Wisconsin 
officials charged that Minnesota 
officials had violated the Minne- 
sota- Wisconsin reciprocity pact, 
which allows free interpassage of 
motor vehicles. A 10-day truce is 
in effect pending the meeting of 
officials Nov. 13 to iron out the 
matter. 


Mike Holm, secretary of the state 
of Minnesota, has denied that the 
pact was violated so far as Minne- 
sota is concerned. Reports indi- 
cated that three Minnesota trucks 
were seized at LaCrosse, Wis., and 
that at other Wisconsin points of 
entry truckers were told that they 
must purchase Wisconsin license 
plates or suffer seizure of their 
trucks. It is reported that business 
interests, fearing serious effects, 
brought pressure which resulted in 
the truce. 











Actual t 

cars, 
week. 
| Newspape? 
vrk—Tin 


Anti-Trust 


(Continued from Page 10) 





N. Y., general manager 
Holding division, testified tuctagoaok “40” 
attende e Los Angeles 
and was then a vice-prelann a 
GMAC. He too told substanti, “60” 
the same story of the meeting gg 
decision, as had been previoyg——_#£— 
told on several occasions, He ma] —— 
a flat denial that Raskob had ,,j{(silllac “6 
that “all GM dealers were to I 
 minaes 


GMAC 100 percent.” 


To refute government testimol<oorolet I 
given by George Kensinger, a — 
Memphis and Cincinnati degig ——— 
the defense called Herbert g 
Gould, assistant general managh chevrolet ! 
of Motors Holding, to the sta 
Kensinger had told of how whg——— 
he sought to invoke an agreeme 
he had with Motors Holding 
buy his interest at book value 
he desired to sell, and had sf 
that Motors Holding refuseq avsler Ii 
pay him the full price. Gould to! Chrysler Ii 
the jury that when the time 
sale came, Kensinger had set 
book value of $68,000 including ¢3 
000 in used cars. He said he to 
oo a did not represe 

e true value of the used cag... 
and after considerable dickering § Dodge 
compromise of $57,500 was reache 
He said that in the two agencie 
Kensinger and two. of his assoq 
ates made a net profit of $295,0 


Neil C. Cunningham, Louis 
former district representative f 
Buick, took the stand in rebutt§ Ford V-8! 
of testimony given for the pros 
cution by Ray M. Neidhart, form 
Cincinnati dealer. Neidhart ha 
said that in August, 1935, Cunning Graham 
ham told him “other Buick del  — 
ers are using GMAC and you sho 
use it 100 percent.” Cunninghs 
said he was not in Cincinnati 
that time and had never told 
dealer anything resembling 
statement. Cunningham denied tell Hudson § 
ing Neidhart he could have a lor 
term franchise if he moved 
larger quarters. 


Henry G. Krell, zone manag LaSalle 
for Buick at Minneapolis, and 
B. Buck, district representativ 
under Krell, took the stand to 
fute testimony which William 
McDonald, former Duluth deale 
had given. Both denied telling M 
Donald that “Chevrolet and Po Nash-La 
tiac put pressure on their dealeg ———— 
but we don’t,” as McDonald ha 
testified they told him. Krell deni’ 
telling McDonald that “the com Nash An 
tracts are 90 percent in favor ¢ 
the house and you might as we 
sign them because they cannot | 
changed in the least.” 


Both denied telling the forme 
dealer he should use GMAC at an 
time and explained that the req Olds Eig 
son McDonald could not get sui 
cient cars in 1937 was because ¢ 
labor troubles at the factory. Th 
government and McDonald haj Pac 
sought to show his failure to 
GMAC had made it impossible fc 
him to get cars. 
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Keep abreast of current truck legis 
tion in Automotive News’ truck sectio 


Plymou 
Used Car Index 
The average used car prices, 
taken from the weekly Used) Pontiac 
Car Selling Prices chart, shows 


the following: 
1938 High Low 























Sept. Average........ 515 41) Pontiac 
Oct. Average.......- 492 425 

Nov. Average.......- 4g1 412 

Dec. all 462 Stadeb 
Jan. Average.......-. + #512 

Feb. Average........ 578 519 

Mar. Average........ 573 508) seas 
Apr. Average......-- 567 SH 
May Average......-- 576 ~=—s«510 

June Average......-- 575 (508 

July Average.......- 561 470) Willys 
Aug. Average......-- oe 649) 
Sept. Average........ 62121 

SD sie esi vnnieds i an 
Peer 670 (Sil 

SOD dccxaxveesnents 663 . 

OR OD ciccacesecoces 668 588 

ee Ee vcs cosuascaoes 658 


*Offering of higher priced 1988] Used | 
models Sits acne average: | This ; 
7Inclusion of 1939 models dex, 

place of 1986 cars boosts aver- 
ages. 
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Actual top and bottom prices on 
1939, 1938 and 1937 
k sok. AEDAM ries onty enol ne consaroon. | Used Car Selling Prices 
: only used rison. 
[Yewspapers co-operating include: Boston Globe; New se ar velling 


york—Times, Journal- America . ; Phil- : 
sdelphia — Inquirer, Bulletin; Pitteburgh Press, Bun- (As Advertised, Oct. 23-29) 


’ Dallas Denver Los Ang. SanFran. Nat. Av. 


a Boston N. ¥. Phila. Pittsb’g Cin’ati Detroit Chicago St. Louis Atlanta 
39] 895- 795| 849- 695| 845- 745| 845 | 865- 795| 796- 660| 895- 695| 850- 765| 995- 845 | 
$8) 700- 645| 776- 625| 725- 565| 725- 625 | 685- 625| 650- 565| 599- 
3951 G45- 465| 505- 406| 606- 575| 405- 355| G05- 425| 545- 465| 545- 425 
89 | 945 | 925- 815 | | 750- 699| 895- 835 | 
88) _765- 495| 765- 735 | . | 690- 536| 775- 645 : | 650 749 
37 es ae.” ULOLLDLO Oe edd 685 
39 | 1245 | ] | | | | | | | 
’38 | 1045 | | | 995 | 1195 | | 895 1545 
| 37) _745- 650| 795- 699| 775 765 G45- 650| 795- 595| 795 695 945- 695 782- 647 
rs tevrolet Master 30) G45- 565| 505- 495| 695-625| 645 —| | 645- 495| 665- 496 | 528 | 605- 505| 660- 685| 670- 625| 745- 695 | 657- 655 
dealg $8) 550- 445| 629- 365| 495- 395| 499- 495 | 565- 400| 465- 895| 495- 465| 549- 445| 545- 465| 595- 495 | 645- 625| 683- 436 
| 250 | 395- 295| 485- 364| 395- 345| 397- 265| 425- 385 | 525- 485| 420- 847 






Telegraph; Cincinnati — Post; Detroit — News, Times, 
ree Press; Chicago—News, Tribune, Herald-American; 
St. Louis—Star-Times, Globe-Democrat; Atlanta—Geor- 
gian, Journal, American; Dallas—News, Times-Herald, 
Dispatch-Journal; Denver—Post; Los Angeles—Times, 
Examiner; San Francisco—Chronicle, Examiner, News. 



























Stan 
| Wh 
eme! 
ing @Carysler Royal | 845 | 845- 669| 896- 775 | 


625- 495| 645- 638| 595- 465| | 545- 465] 625- 495 | 


| 695- 619| 725- 595 | 
459 445 495- 395 | 495 495- 425| 495- 445 675- 525| 608- 417 
’39] | 795 ] | | | 695 | | ] | | 895 | 845 | 807- 807 
38) 505- 675|_ | S63- 496| 65- 647| _—'|_579- 407| 585-485 | || 995 | S64| 675- 645| 685- 645] 608- 538 
495- 345| 485- 275| 450- $26| 890- $75| 495- 475| 425- 355] 495- 345| 525- 

600 | 695- 660| 675 | 675- 625| 699- 545| 695- 595 | | 795- 745| 798 | 780 | 845- 745| 825 | 748- 645 
°38] 650- 685| 505- 895| 565- 485| 605 | 675- 495| 625- 400| 505- 445| 049 | 550- 475| 548- 623| 506 | 695- 600| 700- 645| 505- 485 
med 7871 405-888 | 475- 250 | 475- 365| 475- 802| 405- 208| 465- 283| 465- 285| 525- 395| 445- 400| 895- 365] 479- 395] 595- 425| 610- 475| 492- 362 
950g Ford V-8“85” 88 685-565 | | 525 | | | | | 535 | | | | | 685- 545 
svill °38] 405- 805| 465- 825| 470 | 445-435, | 889) 469- 365] 305| T J... | 495 | | 4%8- 384 
e f $45- 265| 365- 225| 350- 300| 333 350- 260| 365- 265| $25 3$25- 225 365 375- 300| 425- 395| 358- 279 

a Ford V-8 Deluxe | 675- 525| 675- 595 | 565| 695- 595| 775 | 795- 675| 690- 640| 687- 











| | | | 595 | | | | 
sr _|__[ 05 __ aay C  T S 45-_ 200 
| | 575 | | | | | | | | | 575- 575 
88] 525- 485| 395- 349| 500- 375 | 439 | 475- 395 | | 498- 415 
ite (Terraplane) 
long Hudson Six ) | 775- 650 | | 745- 575| 695 | 
d l | 650 495| 475- 395] 495- 410 | 495 | 509- 575| 550- 525| 554- 462 
450 495 333- 299] 465- 395| 545- 525| 495 395 | 499 | 525 —s|:-476- 403 
LaSalle ’39§ 1125-1025 | 1095-1000 | 1085- 985 | 1045 | | 995- 899 | 1095- 995| 1045 | | 795 | | 1250-1245 | | 1092- 992 
"88 995- 735| $25- 775| 845- €45| 815 | 745 | 739- 599| 795- 595| 845 | | 795- 699 | | 945- 845| 995- 945| 849- 730 
: 37) 625- 550] 595- 495| 595- 435] 505 645- 495| 645- 473| 645- 485| 565- 545 695 695- 550| 775- 695| 684- 525 
n 4 Uincoln-Zephyr 894 1175 | 1045- 899 | 1045- 745 | | 960- 848| 1195- 995 | 295 | | 1295-1095 | | 1144- 916 





a5- 74 | | [a 

ale $8) _885- 725| 795- 650| 745- 7136| 895- 835| | 795- 675| 845- 695| 775 (| 795 ||...) 965- 785] | 827- 729 
_ "37 650- 463| 525- $05| 500. | G45- 425| 696- $92| 645- 419| SO5- 445| 565- 395 A5- 408| 497 | 686- 625| 605- 495| 572- 460 
‘ed Nash-LaFayette 739] l l | | | 695- 645 | | l | | 895 | | 795- 645 
hs 7 ai a | | | | 895 | 595- 445| 575 | | | | 585- 420 
nie . 399 447- 365| 445 GA- 325 545 476- 360 
oa Nash Ambassador Six 730] 695-675 | 665 | Nl l 595 | T | 850 | 272- 645 
‘ 38] _675- 645 | 455| 665 | +| 650- 645| 695- 465| 575- 645| | oe | | 612- 651 

295 | | 485 | 415- 209| 475- 450| 475 495 | 595- 495| 675- 645| 602- 421 

rc 505 >. q B5- §45 595- 644 595- 635 545 135 B65 DE 195- 696 b45 BGS BBY 
eee w. 465 | 645- 565| 725- 525| 605- 645| 596 | 506- 495| 645- 495| 505- 645| 645- 5625| 660- 665| 695- 685| 725- 595| 745- 605| 652- 604 
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$8] _675- 485| 619 l | 645- 695| 796 

37] _545- 495 | 495- 468| 525- 475| | | 495- 445| 475- 425| 445 | | | 625- 495| 605 

38) 775- 745 | | 675- 605, ~—~=«& | 725- 465| 795- 625| 725 | 795- 605| | 950- 825| 9265 | 796- 625 
- 445| 605- 475| 545- 


IR. Kon h- 405 Sk. Rar 


Ply 5 B25 > 535 566 198 59 529 5 BS 595 599 B95- 545 B98- GAs B45- 594 895- 650 5! 5, 55g 

565- $25 | 478- 339 | 535- 350| 525- 445| 495- 445| 495- 390| 575- 365| 435 | 495- 435| 469- 445| 575- 445| 595 | 585 5338- 402 

; ee ee 37] #75- 315 | $80- 250 435-296 425- 295| 465 | 485- 280| 400- 295| 425- $45| $45| 419 | 560- $95| 495- 895| 448- S21 
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| 545- 495| 498- 895 | 495- 475 | 
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| 649- 575| 695- 665| 505- 485| 675- 545| 595- 565| G45- 895| 665- 650 
31] 545- 416| 475- $25| 475- $50| 485- 427| 475 425 | 425- $95| 625- on 
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595 | 625-605 | a ea 
37 595-495, ———“(sé‘AT]tStCtk|!U!U!U!U!UOC~YSC~<“‘CO’COCO#”N#SCOC#*#*#«OBé*« ] | ae a8 
" | | | 595- 395 
295 | 350- 840 | | 395 l 295 | 295 : . 
| | 399- 335 365 : 
245| 250- 195| 275- 245| 275- 175| 205- 175| 269- 245| 275- 225| 285- 225| 225- 196| 285- 285| 345- a 299- BT 345- 275 | — 25 
y National Average, All Makes, Oct. 29—$653-$552 
7 National Av All 
erage, Makes, Oct. 22—$668-$567 
3] Used Car Sellin 
g Prices, as advertised in the classified section of metropolitan newspapers nationall 
; y, are compiled exclusivel A 
: ~~ . ie first se enyehere bye bona r -~ — bottom prices have been compiled from published figures to establish the by eres ewe =. 2 ome feature. 
, ; e no prices are quoted, no car of make and model was offered during the period covered. Where a single price is quoted, its position in the high - [ioe ds >. 


termined by previous prices in the locality. 


Used car prices in Columbus, Indianapolis, Minneapolis, New Orleans, Tulsa and Seattle appeared on this page last week and will be published again next week 
w 


ae ee ees 


RAR TLE TEAR gE st 


SACRE CORONA Ra IDNR EO 


NE Oe RINNE ETE VALAIS 7 7 


aoe =F 





ee eyes we 
AM Qe 


ee ee en a ae is = ~~ 


d 
7 














! 100 YEARS ON RUBBER 
By Chris Sinsaba 
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AS PRESIDENT of Packard, Henry B. Joy was the moving spirit in 
selling the Lincoln Highway to the nation and putting it into ‘aauretion, 
He was president of the Lincoln Highway Assn. from the start, roughed 
it in the pathfinding trips necessary to laying out the trail, and it was 
largely due to his dynamic energy, enthusiasm for the cause and finan- 
cial support that the job was done. In this photo, Col. Joy is shown at 
peo wheel of a 1908 Packard roadster, with Col. Fred Alger as his 
seat mate. 


Chapter XLV—The Lincoln Highway 


As I write the saga of the Lincoln Highway I can look 
out of the east windows of my apartment on Whitmore 
Road, Detroit, and see the corner of Woodward Avenue 
and Six-Mile Road. In 1908 that was the Detroit city 
limits on the north. Now that stretch from Six-Mile to 
Seven-Mile Road is historic, for it was there that the 
late Edward N. Hines, as commissioner in charge of 
highways in Wayne County, Mich., laid the first mile 
of rural concrete highway paving ever put down in the 
United States. Because of this we look on Edward N. 
Hines as the “father” of concrete highways in this 
country. The sponsorship of this then new-fangled pav- 
ing undoubtedly gave a great impetus to the movement 
for better roads in the United States, a movement in- 
spired undoubtedly by the automobile industry, then 
still in its infancy, which had to have roads if it was go- 
ing to sell motor cars to the people of this great country. 

Hines was not alone in this drive for improved high- 
ways—the country was clamoring for them. In Chicago, 
where I was grubbing for a livelihood at the time on 
the pre-Chilton Motor Age, writing automobile columns 
for the Chicago Tribune and Chicago Daily News and 
doing my bit for the Chicago Automobile Club and the 
Chicago Motor Club, I too was a good roads advocate, 
for the Chicago clubs were most active in working for 
the cause, in addition to promoting reliability contests 
which were object lessons in bringing out forcibly the 
need for better rural roads. 

It was along about this time that the late Carl G. 
Fisher of Indianapolis became an enthusiast, but a most 
practical one. He didn’t sit back and say that “some- 
thing should be done about it.” He got busy and out 
of it came the great Lincoln Highway, a transcon- 
tinental route from coast to coast that became a blue- 
print for the country to follow in planning cross- 
country trails. In his long and colorful career, which 
came to an end in the summer of 1939, Fisher hatched 
several ideas that added to his fame—the Prest-O-Lite 
company, which furnished acetylene lighting for the 
earlier motor cars; the Indianapolis Speedway, the 
Dixie Highway and Miami, Fla., but his greatest con- 
tribution to the cause of motoring undoubtedly was the 
Lincoln Highway, starting from New York and running 
to San Francisco. 

While the automobile had become fairly dependable 
by 1912, the market open to the pioneer manufacturers 
of that day was pretty much limited to the larger cities. 
This was partly due to the high cost of motor cars 
which made them available only to the wealthy, but 
more because there were literally no improved roads in 
those days. Paving was confined to city streets. This 
combination of circumstances did much to hold back 
the more rapid growth of the automobile industry as 
motor cars became known as “rich men’s toys.” Farm- 
ers could not use them, not only because of their cost 
but also because it was always a gamble whether or not 
even a short distance could be negotiated on the country 
roads of that day. 

These facts were clear enough to farsighted leaders 
of the industry but it took a live-wire like Carl Fisher 
to start something. All motorists were good roads en- 
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thusiasts in the early days, but there were very few of 
them. And their scattered efforts were not proving very 
successful in bringing about the improvement of coun- 
try roads which in those days did not lead from one 
town to another, but from the surrounding farms into 
each town. America had no highway system whatever. 
Neither were there any state highway systems. Roads 
were almost exclusively a township responsibility al- 
though here and there a few counties in which larger 
cities were located, did have the start of a county sys- 
tem of highways. 

In 1912, Fisher dreamed of 4 transcontinental auto- 
mobile road which he first called the “Coast to Coast 
Rock Highway.” His idea was that there was not much 
chance of enthusing people about an abstraction. The 
general idea of “good roads” was an abstraction. The 
probl m was so great that what was needed was a place 
to start and Fisher figured that while roads were needed 
everywhere, if the industry of which his Prest-O-Lite 
company was a part was to prosper and if people were 
to get the maximum benefit from the development of 
highway transportation, a start must be made some- 
where, sometime. Instead of talking about “good 
roads” Fisher wanted to talk about a good road. He 
figured the best place to begin was the main line—a 
great object lesson highway which would connect the 
two coasts and become the backbone of a gradually 
developing system reaching into every state. 


Wins Industry’s Support 


Fisher laid his plan before the leaders of the auto- 
mobile industry in September, 1912, proposing optimis- 
tically to raise $10,000,000 by Jan. 1, 1913, to complete 
a passable highway by May 1, 1915—the date of the 
opening of the Panama-Pacific Exposition at San Fran- 
cisco. He won the industry’s support and did actually 
raise $4,000,000 in pledges by May, 1913. 

Lincoln’s name came to be attached to the project 
when Henry B. Joy, then president of Packard and the 
first president of the Lincoln Highway Assn., suggested 
in 1913 that the $1,600,000 Lincoln Memorial Fund be 
applied to the construction of a highway as a more suit- 
able memorial to the Great Emancipator than the build- 
ing of a monument. The memorial fund was never ap- 
plied to the road, but the name stuck. People in every 
section of the country liked the idea of a great, useful, 
memorial road dedicated to the martyred President. 

The Lincoln Highway Assn. was formed in 1913, 
backed by the leaders of the automobile industry of 
that day. It was incorporated for non-profit under the 
laws of the state of 
Michigan and its first 
job was to lay out the 
route, the aim being to 
determine the shortest 
and most direct route 
between New York and 
San Francisco. Joy, 
who was an engineer, 
converted his testing 
trips on new Packard 
models into pathfinding 
tours, and with the aid 
of Col. Sidney D. Wal- 
don, then vice-president 
and chief engineer of 
Packard, investigated 
possible routes across 
the continent. The sug- 
gested alignment was 
presented before the 
Annual Conference of 
Governors of all the 
states at Colorado 
Springs, Colo., during 
the summer of 1913. 
A furor developed 
and tremendous pres- 
sure was brought to 
bear on the association 
to deviate from the 
most direct alignment 





in order to run through 
important cities, points 
of scenic interest, the 
national parks, etc. 
However, Joy and his 
associates stood pat on 
their original deter- 
mination to promote 


FRANK A. SEIBERLING, veteran 
tire manufacturer, is the only other 
president the Lincoln Highway Assn. 
has had. He still holds the title and 
has held it for two-thirds the life of 
the association. Posterity will agree 
that while Carl Fisher furnished the 
idea, Col. Joy and Seiberling put 
it across. 


the improvement of the shortest and most direct road. 

The idea of constructing it with funds raised by the 
automobile industry was abandoned as impractical and 
the association settled down to long years of effort to 
get the individual sections constructed with road-build- 
ing funds raised locally by the counties and states. 


Epitor’s Norte: 


This is the forty-fifth instalment of Chris 


Sinsabaugh’s memoirs. More about the Lincoln 
Highway next week. 





Dealers Watching 
Fight on Mass, 
Tax Referendum 


BOSTON. — Massachuse 
mobile organizations are whee 
closely the outcome of a referent 
dum on a cigarette tax ang the 
possibility of using that means ; 
stop diversion of gasoline taxes 
Tobacco dealers got more 
40,000 signatures for a referendum 
to repeal the cigarette tax at th 
next election. . 

When the names were filed 
controversy arose. Gov. Saltonstall 
and Henry A Long, state tax com. 
missioner, announced that such a 
referendum was unconstitutiong) 
and could not go on the ballot. 


They contended that a referendum &) 


could not be had on tax que 

Attorney Paul Dever, ‘vie or 
proved the wording of the petition 
stated that such a referendum was 
legal. He cited the wording of the 
section of the constitution, Stating 
that what was adopted when the 
constitution was changed meant 
appropriations passed by the legis. 
lature. He said ‘that this was a tax 
and had nothing to do with appro. 
priations. 

Long proposes to ask an opinion 
from the supreme court on the 
validity of the referendum. But it 
has been pointed out by the to- 
bacco group that the supreme 
court has refused to give decisions 
in similar instances. So event 
state officials will ask the court to 
issue an injunction against the 
referendum being placed on the 
ballot. That means the issue will 
be threshed out to a final settle- 
ment. 

If the Massachusetts supreme 
court decides the referendum is 
legal, it should have national sig- 
nificance. The first gasoline tax 
ever passed in Massachusetts was 
defeated by a referendum about 
two to one. Therefore, diversion 
may be ended here, and possibly in 
other states where referendums 
are possible. 


Pa. Laxes Rules 
On *40 Headlights 


HARRISBURG, Pa.— (UTPS) — 
Owners of 1940 automobiles in 
Pennsylvania are not required by 
law to carry a replacement unit for 
the new Sealed Beam headlights, 
it was learned last week. 

C. M. Wilhelm, deputy commis- 
sioner of the state motor police, 
notified C. S. Klugh, manager of 
the Pennsylvania Automotive 
Assn., to this effect, quoting a por- 
tion of a bulletin of enforcement 
of the lighting provisions to the 
police. 


The bulletin read: “Under con- 


ditions where it is found that a 
motor vehicle is being operated 


during hours of darkness with only jes 


one headlamp illuminated because 
of bulb deficiency, the operator 
should not be arrested for viola- 
tion of the law if the motor ve- 
hicle is of a type which is equipped 
with headlamps the lens of which 
are difficult to remove or require 
special tools to effect such removal, 


or if the car is equipped with the § 


new type Sealed Beam headlamp. 
Provided that in such cases the 
operator of the vehicle is willing to 
proceed immediately to the nearest 
service station and obtain repairs 
necessary to comply with the law.” 


Oct. Car Sales Top °37 


In District of Columbia 
WASHINGTON.—D uring Oc 
tober new car sales in the District 
of Columbia moved up impressive- 
ly, and the sale of gasoline reached 
an all-time high. The department 
of vehicles and traffic issued titles 
for 2,309 new cars during October 
against 1,510 in September and 1, 
164 in October last year and 1,712 
in October, 1937. 

Tax invoices show that gasoline 
consumption totaled 12,453,933 gal- 
lons in September, a gain of 1, 
313,825 gallons over last September 
and 1,168,970 gallons more than for 
the same period two years 280. 


Acheson Sales Soar 

PORT HURON, Mich.—An increast 
in sales for the first nine months iS 
this year of 25 percent compared with 
the same period in 1938; and aD = 
nual average increase of, 13 perce 
over a period of the last nine roars 
is announced by Acheson Collo P| 
Corp., producers of “dag” collol 
graphite. 
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Chris 
y Sinsabaugh 


um (Continued from Page 1) 


| auto. to us how good a prophet he 
itching i, year ago when he predicted 
eferen. — company’s business would be 
Nd the B»rcent better in ’39 than it was 
ans tof, He wasn’t so wide of the 
taxes E.n—he admits a 40 percent in- 
- than Ejse. The plants are running now 
endum Bipe rate of 4,000 units a week 
at the fj scheduled to go to 4,500 in the 
nediate future. Nearly 100,000 
lled a Eiomers’ orders are in hand and 
Onstal] Fyoks as if there will be at least 
£ com- r million cars and trucks 
uch a Ay by the first of the year. 
tional * * * 
ballot. Jg0W DOES Ford stand on price 
*ndum §pilization, packing and the like? 
Stions, fj, Jack Davis was very em- 
© ap- Bstic on this point when he said: 
tition, ye price of our products this 
Nn was fy should also have a bearing on 
of the & volume of business we do. 
tating Hiile car prices at the factory re- 
n the Rin substantially the same as last 
Meant Hy’s, the cost delivered to the 
legis- Ixsumer should be lower than 
@ tax Bt of 1939 in nearly all parts of 
Ppro- & country. This has been made 
sible through a reduction in 
Minion indling charges. There is no so- 
1 the Ried ‘pack’ or ‘pad’ in the price 
ut it Eucture for Ford dealers. 
; = ‘rice tags have been furnished 
e 


sins Hudson’s Sales 
“a | Set 11-Year High 


| the 


ddson cars in Wayne county for 
ettle- Fober were higher than oJ any 
ktober since 1928, according to 
_ A. Mortensen, president of the 
on DeRoy Motor Car Co., Hud- 
n distributors for the Detroit 
























reme 
n is 
sig- 


tax Pory. 

bout ‘Keeping pace with Hudson sales 
sion P28. nationally, Hudson's reg- 
ry in tations for the month in Wayne 


unty were 7% times greater than 
tr the same period a year ago, 
hd represented 6.4 percent of the 
ntire industry business in this 
itory,”’ Mortensen said. 


jums 


it . 
». Pontiac Dealers, 


[Executives Guests 


for ° 
ns, | At Chicago Lunch 
is CHICAGO. — Fifty Chicago and 
‘ * lok county Pontiac dealers were 
Hce, ests of Community Motors, Inc. 
= t a luncheon last week in the 
Ve kiddie and Sirloin Club adjoining 
0r- he International Amphitheater. 
ent | Hugo Wehmeier, vice-president 
€ Ihd general manager of the Pon- 
ac distributorship, presided over 
on- he affair, an annual event at 
| @ Iitomobile show time, which is 
d for the purpose of getting the 
wal Pontiac dealers better ac- 
us€ Huainted with Pontiac executives 
tor bho were the special guests of 
la- Sonor. 
ve- ‘Short talks were given by H. J. 
lingler, general manager; D. U. 
ich Bathrick, general sales manager, 
ire Ind Verne L. Murray, assistant 
al, mneral sales manager of Pontiac. 
he Riso at the speaker's table were F. 
np. A Berend, advertising manager; 
he |. K. Marshall, service manager of 
to Pontiac; Allen Wright, regional 
est hanager; W. L. Mougey, zone 
irs Ranager; W. A. P. John, president 
v. §f{MacManus, John & Adams, Inc.; 
 L. Kneedler, president and Nels 
: Hendrickson, secretary and treas- 
ia “er of Community Motors. 
c | ee ee 
ew ‘Long-Life’ Bulbs 
Announced by Trippe 


CHICAGO —\Trippe Mfg. Co., 
ers of Trippe Safety auxiliary 
hts for automobiles, announce a 
w series of “long-life auto bulbs.” 
Heavier filaments, it is claimed, 
ve longer life; therefore, Trippe | 
‘tgineers have specified filaments 
r the new Trippe bulbs which 
> fe designed to increase bulb life | 
r |) percent. 
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DETROIT. — Registrations of 


dealers, on which they may clearly 
itemize all chargeable items in- 
volved in the sale. We propose, in 
other words, not only to keep Ford 
prices in the sunshine, but to con- 
tinue selling Ford products at the 
lowest possible delivered prices.” 
* * * 

COME WEDNESDAY and we 
had a double-header in the shape 
of a press luncheon by Oldsmobile 
at the Drake and Paul Garrett- 
General Motors party at the Chi- 


cago Club as the nightcap, as we} 


would say in baseball parlance. 
President and General Manager 
Charles McCuen hosted and he 
sprung a surprise in the shape of 
William S. Knudsen, GM’s chief, 
who broke into Chicago show 
society at the Olds luncheon. Like 
a Gridiron Club dinner at Wash- 
ington, there were no _ reporters 
present, so McCuen could register 





Under Buick’s Ballyhoo Bumbershoot 
Sits Bucolic James McMahon. 

He’s Jim or Mac to you or me 
And Drover’s Journal friends. 

The muscles on his brawny mits 
Armstrong as iron bands. 

Sans overshoes and spectacles, 
May never it be said, 

Just how our honest Jim fell prey 
To canny Kudner’s Webb. 


high C in optimism as to the pres- 
ent market without fear of being 
quoted or accused of over-enthu- 
siasm. 

- * * 

PAUL’S BOOK, handed to each 
of GM’s guests was “Chicago Mo- 
tors On, An Autobiography,” a 
brief flash-back on _ interesting 
highlights of 40 years of Chicago’s 
automotive progress. Many a prom- 
inent Chicago business man in at- 
tendance got a prideful feeling by 
finding his picture “among those 
present” at the high spot of Chi- 
cago’s show week. 

* * * 


WAITING FOR train time, Our 
Own Bill Callahan phoned to tell 
me Ken Moore has been stepped 
up from an assistancy to general 
traffic manager of the Automobile 
Manufacturers Assn., succeeding 
Jim Marvin, who is hanging up 
his own shingle as a consultant in 
railroad traffic problems. Both old 
friends. Ken has been 19 years with 
the association and its predecessors 
and 25 years studying time tables 
and freight rates. 


U. S. Studying Action 


To End Trade Barriers 
WASHINGTON.—The American 
Trucking Assns. last week ex- 
pressed satisfaction at the an- 
nouncement made by Secretary of 
Agriculture Henry A. Wallace that 
a departmental committee had 
been established to propose reme- 
dies for situations created by 
present trade barriers of various 
states. 
It was stated also that the whole 


question of state trade barriers— | 
a bane to motor carriers—is being | 


studied by other branches of the 
government, too, notably the de- 
partment of justice. That some 
federal action to lessen or elimi- 
nate these conditions is in the 


" |offing is the consensus among in- 


formed observers. 


“Dealers Tell Me,” by William C. | 


Callahan, is an open forum for the ex- 
pression of dealers opinions. It ap- 
pears weekly in Automotive News. 














With Olds at Chicago... 






Better Driving, 
Parking Solution 
Voted Most Vital 


WASHINGTON. —A referendum 
conducted by the American Auto- 
mobile Assn. among 11,000 visitors 
to the New York Automobile Show 
—taken on automatic voting ma- 
chines—shows that “road-hogging” 
motorists and careless pedestrians 
are considered the greatest high- 
way nuisances, and the improve- 


ment of driving practices and the; go,psMOBILE FACTORY executives were among those present during, the 
solution of downtown parking past week s at Chicage’s 1940 automobile show. Photo shows v. C. movene, ar 

Pp ng manager; G. BR. Browden, assis sales mana ; H. A. 
problems are deemed to be the Trevellyan, “noslotant eales manager; H. d. Blunden, Chicago zone manager for 


nation’s outstanding motoring! ojdsmobile. 
needs. 

That the average motorist has 
sound viewpoints on the many | 
traffic problems facing the coun-| 
try is emphasized by the referen- 
dum, in the opinion of Burton W. 
Marsh, AAA safety and traffic en- 
gineering director. 

“The results are highly signifi- | 
cant,” Marsh said, “in showing that 
recent newspaper, radio and maga- 
zine emphasis on traffic safety ac- 
tivities of proven soundness has 
helped develop favorable public ap- 
proval for such measures. Partic- 
ularly significant was the fact that 
‘Improving Driving Practices’ re- 
ceived the highest vote on what 














i ion. OLDSMOBILE “HYDRA-MATIC DRIVE” draws crowds at the Chicago show. 
conditions require Seat atieanes A special car chassis, with clutch and clutch pedal eliminated, rev hew all 
Leads in Voting the 1940 Oldsmobile driver has to do is to step on the accelerator, steer and stop. 


“The vote was ‘Improving Driv- 
ing Practices,’ 3,595; ‘Downtown 
Parking Problems, 3,401; and 
‘Building Divided Highways,’ 2,423. 
Overwhelming sentiment for pedes- 
trian obedience to traffic signals, 
a much-discussed question in 
American cities today, was shown 
in the heavy 15-to-1 affirmative 
vote on the question, ‘Should 
Pedestrians Be Compelled to Obey 
Stop and Go Signals?’ Yes, 8,984; 
No, 596. 

“As the result of a three-year 
study of pedestrian accidents, the 
AAA recently issued ‘Pedestrian 
Protection,’ a manual for city offi- 
cials and traffic safety workers, 
emphasizing that four out of five 
persons killed in motor vehicle ac- 
gee in the 13 largest U. S. cities —e 
ast year were pedestrians, and| « ”” 
that granddad is five times more Olasebile’s } ~~ Faas Galan chee. “Wicks ates Uae eae Saar 


a new 
Oldsmobile cou ith H. A. T liyan, istant sales man left, and D. 
ae hy aan Ba gage Fy = E. Ralston, Oldsmobile’s senesel enles manage. _— . - 


those killed failed to observe 
pedestrian safety rules 31 New Members Added 


“The millions of dollars collected 
from motorists in the form of gas- B e 
oline taxes and registration fees, 7 A E R A S C I 
should be spent strictly for high- urnce onc ave 


way purposes and not diverted to 
other uses, the vote of 9-to-1 in- INDIANAPOLIS.—A large in-| bourne, Australia; Marien & Cia, 


dicating definite disapproval of the |Cre#se in membership, since the|Sao Paulo, Brazil. 

diversion practice in New York|17th annual convention in Balti-| Manufacturer members: Ahlberg 
and New Jersey, from which the|/™0re, is announced by the head-| Bearing Co., Chicago; A. H. Leu 
bulk of the voters came. The ques-|@uarters office of the Automotive | Sales Co., St. Louis; Terminal Mo- 
tion: ‘Should all gasoline taxes and | Engine Rebuilders Assn. here. The|tor Supply Co., Brooklyn, N. Y. 
registration fees be used for high-|"€W members are: 


way purposes?’ Yes, 8,551; No, 968.| Jobber and rebuilder members: | 2ZZz 
Cleck Su 


“Voters in the ‘referendum’ be-| Wharton & Barnard, Milford, Del.; 
DEWITT 


lieved that the inclusion of park-|&. Mandelberg & Sons, Inc., Al- 
OPERATED HOTELS 















ing facilities in newly-constructed | !iance, Neb.; Rawls and Winstead 
office and apartment buildings |C®-, Rocky Mount, N. C.; Luttrell 
might be one excellent solution to |AUto Supply Co., Toledo, O.; Pitts- 
the present parking problem. Sev-|>urgh Auto Equipment Co., Pitts- 
eral cities have begun to require | >Urgh; C. Bennett’s Auto Supply, 
this in new building codes. The | Washington, Pa.; Klein Auto Parts 






vote: Yes, 8,765; No, 739. pl toa P. an Service 
u a 3 oxville, Tenn.; 
Want Patrol Marked R. H. Chilton Machine Co., Nash- Qn Cleveland 





“Motorists’ experience with ‘fin-| ville, Tenn.; Fastabend Auto Ma- 
ing mills’ and gyp roadside courts,|chine Works, Petersburg, Va.; 
caused them to give a 3-to-1 af-| Woodlawn Auto Parts, Birming- 
firmative vote on the question,|ham, Ala.; Connecticut Bearings 
‘Should highway patrol police cars|Co., Inc... New Haven, Conn.; 
be conspicuously marked?’ Yes, 7,-| Vaughn & Wright, West Palm 
304; No, 2,030. Beach, Fla. 

“Highway billboards came in for; Also Cairo Auto Supply Co., 
their share of attention. A total of|Cairo, Ill.; Marion Auto Supply, 
5,674 persons declared that they/| Marion, Ill.; Columbia Automotive 
favored the regulation of outdoor | Parts Co., Louisville; Ray Vetter 
advertising along rural highways,|Auto Parts, Louisville; Motor Car 
while 3,544 said they did not. Supply Co., Haverhill, Mass.; 

“The difficulties of night driving , Joseph Strauss Co., Inc., Buffalo, 
which has been tackled by auto-|N. Y.; Montague Bros., Goldsboro, 
motive and safety engineers, re-|N- C.; Mac’s Auto Parts Co., Wil- 
sulting in the recent development ,™ington, N. C.; Gehringer-Har- | 7 
of the new sealed-beam headlights, lacher Co., Allentown, Pa.; Central ' 
caused 3,310 persons to say that| Motor Parts Co., Philadelphia; Ost| 
they were using their cars less |& Ost, Pottsville, Pa.; Sam Bergel | 


after sundown. However, 6,293 said Auto Parts Co. Jackson, Tenn.; | 
that difficulties of night driving|Acme Bearings & Parts, Ltd, To-' 
had not changed their night driv- | Tonto; Thurra Engineers, Mel- 
ing habits. 

“Highly significant to educators | 7 | 
was the 15-to-1 vote favoring traf- sT w atte ¢ ebrates Mot y 
° o- Ee e e otor 


fic safety education, including at-|co., headed by P. W. White, marked 
| the-wheel training in high schools. | its 23rd year as an automobile dealer- 


ly ‘ a ship last week. White himself h 
| Yes, 8,117; No, 643. in the auto business for 26 Sane a 
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It’s the G0" signal 


your business needs! 


N OW that you’re going into another 
year, why not give your business the bene- 





fit of the experienced, dependable sales financing 
service developed by C. I. T. over the past 30 years? 


Your prospects and customers know the C. I. T. 
Budget Plan. Because they’ ve used it, Mr. and Mrs. 
America turn with confidence to the dealer who 
offers C.I.T. service. It really helps you to close sales. 
There is a great advantage to you in being able to 
finance all your purchases by one standard plan. 

From your own viewpoint, there are still other ad- 
vantages of C.I.T. sales financing service:— Prompt, 
on-the-spot credit investigations; friendly, consider- 
ate consumer contacts; adequate insurance nationally 
serviced; immediate purchase of acceptable paper by 
office near you; ample funds for all requirements. 
C.I.T. is not subject to local or regional economic 


disturbances. 


C.1.T. is the world’s largest independent sales 
Jinancing institution, established in 1908, and serv- 
ing dealers and purchasers everywhere through 
more than 200 local branch offices...each a self- 
contained, fully-functioning unit. 


C.LT- 
CORPORATION. 


Sales Financing» 


A Unit of Commercial Investment Trust Corporation 
Combined capital and surplus over $100,000,000 
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